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16th Billion Dollar Bank 


Srrs: In discussing the significant 
changes in the standings of commercial 
banks in your March, 1946, issue you 
neglected to mention that The Cleveland 
Trust Company, Cleveland, Ohio, was the 
only bank to enter the billion dollar class 
as a result of its year-end deposit totals. 

The Cleveland Trust Company moved 
up to 16th place from 17th among the 
nation’s commercial banks and it is the 
first billion dollar bank in the Fourth 
Federal Reserve District. It also has the 
6th largest savings deposits in the United 
States. 

I. I. SPERLING, 

Assistant Vice-president, 
The Cleveland Trust Company, 
Cleveland, Ohio 
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Instant Depository 


Sirs: Our customers have not needed 


to stand in line to make deposits since we 








installed our special depository. They 
simply use our special envelope, make out 
the deposit ticket on the inside of the flap, 
fill in the other necessary information, 
place the checks or currency in the envelope 
and drop it in the depository. Though 
customers have been encouraged to deposit 
checks only, many deposit currency. 

A dual system is used to empty the box 
at regular intervals during the day. Two 
bank employees open the box, one using 





the key for the guard lock and the other 
working the combination. The contents 
are taken to a special teller who counts and 
checks the deposits with the employees 
who opened the box. Each person initials 
each deposit, so any discrepancies are 
usually found. There are so few errors of 
any kind that they are negligible. 

We installed the system some time ago. 
It has proved to be a real time saver and 
has become so popular that it is now a 
permanent service. 

I. Apams, Assistant Cashier, 

Sixth and Morrison Branch, 
First National Bank of Portland, 
Portland, Oregon 
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To Finance Trade with Mexico 


Strs: A syndicate composed largely of 
Mobile business interests has joined with 
a Mexican group in consummating the pur- 
chase of all of the capital stock of Finan- 
ciera Colon, S. A., from the Spanish 
Republican Government in exile. 

The objects of the institution are to 
assist in financing the importation into 
Mexico of goods from abroad and the 
exportation of Mexican products to all 
parts of the world, to function as a finance 
company in the industry and commerce of 
the Republic, to handle all classes of install- 
ment financing, and to issue and handle 
irrevocable commercial credits and do a 
general trust business. 

I will serve as chairman of the board of 
directors, while the active management of 
the institution will be in the hands of 
Agustin C. Vales as general manager and 
A. C. Denniston as submanager. 

Experience in operating banking institu- 
tions of this nature, in developing markets 
for American machinery and equipment, 
has been very successful. 

H. S. DENNIsToN, President, 

American National Bank & 
Trust Company, 
Mobile, Alabama 
r + * 


Eliza House 


Strs: We have just begun publicizing 
the internationally famous “Eliza House” 
by placing a picture of it in the upper left 
corner of our customers’ checks. This 
house was a coveted refuge in the days of 


Featuring Ripley, Ohio’s historic Eliza House 
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the “Underground Railway” and was 
memorialized in “Uncle Tom’s Cabin,” 
by Harriet Beecher Stowe. 

Thousands of visitors see this house 
which is preserved by the State. They peer 
into dark closets and look down secret 
stairways as the story is retold. They also 
enjoy the sweeping vista of the Ohio Valley 
from this vantage point. 

The town of Ripley is known far and 
wide in the tobacco world as having one of 
the country’s famous tobacco markets. 

GerorGE P. Ty.er, Jr., President, 

The Ripley National Bank, 
Ripley, Ohio 
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Condensed Statement of Condition as of March 31, 1946 


Including Domestic and Foreign Branches 





ASSETS 


Cash and Due from Banks and Bankers....... 

United States Government Obligations (Direct 
re IED «vnc ccna wesicsccoccves 

Obligations of Other Federal Agencies....... 

State and Municipal Securities 

Other Securities . 

Loans, Discounts, ‘and Bankers’ Acceptances. 

Real Estate Loans and Securities . 

Customers’ Liability for Acceptances . . 

Stock in Federal Reserve Bank . 


Ownership of International Banking  Corpora- 
tion 


SHEESH CHCHC SCO CEHEC OCHRE EC CHOCO C8E OH CEE 


Bank Premises. . ‘ 
Items in Transit with Branches . et ak Ne tkta 2 aie 
Other Assets..,... «sd iat os Wicca bedi etn cial 
DR bie ck he Seeeshakeeeetareet 
LIABILITIES 
I tei Sees ole Des. ve alae 


(Includes United States War 
Loan Deposit $1,001,642 ,473) 
Liability on Acceptances and Bills. .$15,882,732 
Less: Own eee in Port- 
Sbebeeak saan kan seek bones 6,069,779 


Reserves for: 
Unearned Discount and Other Unearned 


(in Dollars Only— Cents Omitted ) 


$ 995,920,778 


2,577,056,576 
33,463,116 
181,278,463 
102,673,022 
1,290,314,552 
6,019,663 
5,917,953 
6,600,000 


7,000,000 
29,840,407 
8,029,189 
4,101,969 





$5,248,215,688 








$4,948,852,510 


9,812,953 


2,411,424 
30,821,686 
2,325,000 


253,992,115 





osha bdud ae RRC eee wae Baa 
Interest, _— Other Accrued pare ener: etc. 
Dividend . ere? 
Capital . al h aiue ome $77,500,000 
Surplus. . - aden .142,500,000 
Undivided Profits. . 33,992,115 
Total 


ee 


$5,248,215,688 








Figures of Foreign Branches are included as of March 25, 1946, except 
those of the Shanghai and Tientsin Branches which are as of March 7, 1946 
and of the Tokyo and Dairen Branches which are prior to the outbreak of the 


War, but less reserves. 


$1,220,227,485 of United States Government Obligations and $16,470,568 of 
other assets are deposited to secure $1,183,278,698 of Public and Trust Deposits 
and for other purposes required or permitted by law. 


(Member Federal Deposit Insurance Corporation) 
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In the TREND of BANKING 





The A.B.A. Vice-presidency 


It is not only in connection with national 
affairs that the political winds are begin- 
ning to blow warmer, as fall elections loom 
ahead. In banking circles, interest is also 
being stirred in regard to prospective candi- 
dacies for the A. B. A. vice-presidency. 

A noteworthy development was the 
announcement emanating from the annual 
spring meeting of the Central States Con- 
ference, when the Michigan delegation let 
it be known that the name of Joseph M. 
Dodge, president, The Detroit Bank, 
would be placed in nomination for the 
A. B. A. post. 

Similarly, The Banker, banking publi- 
cation of the Pacific Northwest, calls for 
the election of a westerner and presents the 
names of Edward C. Sammons, president, 
The United States National Bank of Port- 
land, Portland, Oregon, and Reno Odlin, 
president, Puget Sound National Bank, 
Tacoma, Washington. 

Joseph M. Dodge. Recognized as one 
of the nation’s foremost bankers, Mr. 
Dodge has an equally high reputation in 
Washington where he headed the war con- 
tract negotiation machinery, and subse- 
quently was drafted to supervise reorgani- 
zation of the finance division in the 
American zone of occupation, Germany. 
He was president of the Michigan Bankers 
Association in 1944-45. 

Edward C. Sammons. A man of nota- 
ble achievements and a national, civic and 
state leader, Mr. Sammons first became 
associated with banking in 1911 when he 
joined the old Lumbermens Nationa] 
Bank of Portland. Also a successful indus- 
trialist, he became president of the United 
States National Bank of Portland in 
April, 1945, and is a member of the A. B. A. 
Credit Policy Commission. 

Reno Odlin. Likewise a prominent 
national and local figure, Mr. Odlin is a 
member of the Federal Advisory Council 
of the Federal Reserve Board. He is a 
former director of the Federal Reserve 
Bank of San Francisco. He is noted as an 
excellent speaker. 











Morton Bodfish, Savings and Loan League official, speaks at luncheon 
honoring managers of associations who served in the armed forces 


Optimistic viewpoint keynotes savings and loan housing conference 


Housing Conference 


Convinced that an era of unusual promise 
for home ownership in America is at hand, 
six hundred savings and loan association 
executives closed their conference on hous- 
ing credit at Manhattan Center in New 
York City, April 12, on a distinct note of 
optimism. The meeting was under the 
auspices of the United States Savings and 
Loan League and was the first nationwide 
gathering of savings and loan operators 
since 1944. 

Horace Russell of Chicago, the League’s 
general counsel, cited the veterans home 
loan program under the G. I. Bill of Rights 
as the least costly program which the 


Prominent bank presidents recommended for top A.B.A. honors 


JOSEPH M. DODGE 














EDWARD C. SAMMONS 


RENO ODLIN 











government is sponsoring for ex-servicemen 
and at the same time the best provision 
which is made for them. “I estimate that 
about one-third of the veterans, five million 
of them, will take advantage of the loan 
provision of act, making a total of $25 bil- 
lion of mortgage credit,”’ said Mr. Russell. 
‘This is approximately as much as the total 
home, farm and small business property 
mortgage credit outstanding in this coun- 
try today.” 

Need for expansion. Andrew S. Roscoe, 
Brooklyn savings and loan association 
executive, keynoted the meeting with 
emphasis upon the opportunity which now 
exists to lift the percentage of owner occu- 
pancy of American homes to 75 per cent 
by 1950. He said that “‘the lending ac- 
tivity which most of the institutions 
expected for the ten years following the 
war is likely to be telescoped into the next 
three or four years,” and warned that “‘it 
means expansion of our staffs, our offices 
and every facility with which we work.” 

James C. Downs, Jr., Chicago, president 
of the Real Estate Research Corporation, 
made an _ enthusiastic and optimistic 
analysis of the future of real estate. 

“Since 1933 there has been such a basic 
change in the social economic and political 
factors affecting the housing situation in 
this country that we can no longer predicate 
the future of real estate upon historical 
patterns of the past,” said Mr. Downs. 
“One of the things which is absolutely new 
in our history and which is here to stay is 
the political dedication of the country to 
the fact that the purchasing power of the 


~ consumer must be maintained. As a re- 


sult we will have a more sustained period 
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of rising inflation and the down curve will 
not be as sharp when it does come.” He 
added that the present period is unequaled 
in all previous history as to the percentage 
of able-to-buy housing consumers in pro- 
portion to the whole population. 

G. I. loan analysis. Jonathan M. 
Fletcher, Des Moines, Iowa, whose savings 
and loan association advanced $925,000 
to veterans last year, cited an analysis 
indicating that the average size loan was 
$3,950, and that more than three-quarters 
of the loans were for less than $5,000. 

“The average veteran borrower is 29 
years old, and only one out of five is as 
old as 35 years,” he said. “Our G. I. bor- 
rower earns an average salary of $182 a 
month. The average home bought to date 
is 25 years old and has five rooms. Of the 
351 loans on which applications were 
accepted last year, 233 were completed by 
our association. In 100 of these cases the 
seller reduced his sale price to meet the 
G. I. appraisal.” 

Peyton L. Townsend, Dallas, Texas, presi- 
dent of a savings and loan association which 
loaned $1,500,000 to veterans, stated that 
only two of the loans had gone into default. 

Construction loans. E. H. Busiek, 
Nevada, Missouri, said that his association 
expects to have a million dollars a month 
in newly constructed G. I. homes on the 
way by the end of the summer. “I believe 
that houses can be built in the future with 
savings of $500 to $600 from their former 
cost and be just as good houses as before,” 
he said. “I think today’s builders are too 
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prone to believe in the scarcities they read 
about. It isn’t easy and it takes ingenuity, 
but you can build houses and find ways 
out of the dilemmas if you work hard at it 
and determinedly.” 

Robert Jones, Pittsburgh, Pa., pointed 
out that the loan institution can, with a 
large volume of loans, give supervision to 
the construction of a house at negligible 
cost. He declared: “It is possible to fur- 
nish money during the erection of a house, 
make weekly inspections during the con- 
struction period and pay for the work and 
material as the erection progresses at no 
additional cost to the owner, because the 
contractor during normal times gets the 
rock bottom prices from his subcontractors 
if they are assured their money during the 
building period. A savings of $136 is 
obtainable from cash discounts on an 
average six or seven room house. On this 
type of mortgage financing the loan insti- 
tution is building its security for the loan, 
and while so doing is rendering service 
which has been unobtainable in the past 
because the small medium priced house did 
not offer sufficient remuneration for archi- 
tectural or supervision service.” 

Modern loan plan. Emphasizing the 
necessity of modernizing the loan plan 
offered to the public, J. L. Fifer of the 
Joliet (Illinois) Federal Savings and Loan 
Association said that his institution had 
made 60 per cent more loans in 1945 than 
in 1944, and that during the first three 
months of the current year it had more 
than doubled its loan volume over the 


comparable period of 1945. He attributed 
most of the increase to the use of the U. S. 
Loan Plan which provides for a decreasing 
interest rate as the loan is paid down. 

Morton Bodfish, Chicago, executive 
vice-president of the League discussed 
pending housing legislation in Washington 
and said there are only two important ele- 
ments in Housing Expediter Wilson Wyatt’s 
program and that they should have the 
immediate attention of the Expediter and 
all the housing officials in Washington to 
the exclusion of all other activities and 
aims. These two important elements are: 

(1) the recruiting and training of 1,500,- 
000 additional workers for on-site and off- 
site building. 

(2) the price adjustments necessary for 
building material manufacturers to enable 
them to extend the production of materials 
and to pay better wages to their employees 
in off-site production of building material. 

.  s-."s 


Educational Series 


In view of the interest which has been 
attracted to the newspaper campaign in 
which the Union Trust Company of Pitts- 
burgh is emphasizing the services banks 
render to their communities, two of the 
advertisements are reproduced below. It 
will be recalled that a description of the 
campaign appeared in the April issue of 
The Burroughs Clearing House, on page 4. 

While the ad illustrations and copy are 
keyed to the average newspaper reader, the 


Dedicated to a better public understanding of the services banks render to their communities 
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Somebody to do your 
WAITING 


Whe is that Somebody? He is your commercial banker. The 
“waiting” be does speeds up the finangial and business affairs 
of th ds of people, including yourself. See how he does it. 
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Mave you ever thought of 4 commercial bank as 20 
employmen: agency tor movey our of work? Keep. 
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Dut the idea of the bank as a lint suggests 
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THE UNION TRUST COMPANY 
or PITTSBURGH 


MEWOER FEDERAL PEPOEIT INSURANCE CoaronaTion . .. snsutiy, rashes aacenve syste 


CAPITAL AND SURPLUS $116,000,000. . . TOTAL RESOURCES OVER $630,000,000 


Both sellers and buyers benefit from this “wait 


stor anul you had saved the full purchase price. 
Sioce banks do the waiting, articles you use can 
be mansfacrored io larger volume and sold to 





CAPITAL AND SURPLUS $110,000,000 . . . TOTAL OVER 


THE UNION TRUST COMPANY 
or PITTSBURGH 
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High-Speed 24-Hour Service 


This means day and night performance to serve our cor- 
respondents better in presenting their items wihineves 
payable.’ Bankers Trust Couns invites inquiry from 
| conseaponiaant banks with a view to securing full benefit 
of mail and express schedules, both rail and air, and 


expediting the handling of transit items forwarded to us. 


BANKERS TRUST COMPANY 


NEW YORK 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 





A Partial List of Bankers Trust Company Services to Banks 


Collection of Par and Non-Par Servicing Loans to Brokers and 
Checks Dealers 
Collection of Notes, Drafts, Investment Information 


Coupons, Matured Bonds and 


Other Items (Domestic and Receipt and Delivery of Securities 








Foreign) Commercial and Travelers Letters 
Transfer of Funds, Remittances of Credit 
and Domestic Money Orders Safekeeping of Securities 
Credit Information Consultation on Pension and 
Commercial Paper Purchases Profit-Sharing Plans 
Dealers in United States Govern- beget. agro Agent, 
ment, State and Municipal Co SEE 
Secuticies Registrar, and Co-Depositary 
Participation with Correspondent ‘Trust and Reserve Accounts 
Banks in Loans to Local International Trade and Foreign 
Enterprises Banking Facilities 
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Bankers are guests as Federal Reserve branch at Helena displays Montana’s growing industrial prowess 


series is also being run in financial dailies 
to familiarize bankers with it, and reprints 
are being mailed to a selected list. 


° ° a 


Exhibit Idea for Banks 


Acquainting Montana bankers § and 
others with the industrial and manufac- 
turing activities and potentialities of the 


state through the medium of a products 
display was an original feature sponsored 
by the Helena branch of the Federal Re- 
serve Bank of Minneapolis with the 
assistance of Montanans, Inc. The ex- 
hibit, held in the newly completed addition 
to the Helena branch bank building, repre- 
sents a project which other financial insti- 
tutions may find worth considering. 
“Through the display,” explained Robert 
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When You 
Transact Business... 


When you transact business in the 
Piedmont Carolinas you will find 
our experience and knowledge of this 


section a distinct advantage to you 
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American \-.elrust Company 


MEMBER FEDERAL,.RESERVE SYSTEM 
MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


LARGEST UNIT BANK 
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IN THE CAROLINAS 























E. Towle, managing director of the bank, 
“we hoped to bring into focus what 
Montana is doing and what it has to offer 
toward post-war developments which in- 
clude making more jobs and business 
opportunities available to veterans and 
others.” 

Three objectives. Purpose of the ex- 
hibit was threefold: to highlight products 
already being manufactured and give the 
most complete picture ever attempted of 
what Montana is producing; to suggest 
industries that could be initiated or de- 
veloped; and to compliment the nationwide 
industries operating in the state and those 
providing vital transportation and utilities 
service. 

More than seventy displays highlighted 
such varying items as copper, cereals, 
turkey processing, oil drilling equipment, 
lumber uses, agates, Angora yarns, brewer- 
ies, art novelties from native woods and 
stones, stock s&addles, insulating materials 
and seeds. One contained the toois and 
“makings” for panning gold.’ Old-timers 
and those who never washed a grain of 
sand before lined up to try their hand at 
finding a trace in the sands of Last Chance 
Gulch. Sugar and butter shown vied with 
the gold display in popular appeal, accord- 
ing to reports. 

Seventy-nine Montana banks were rep- 
resented at the invitational conference 
held in conjunction with the display. In 
attendance also were representatives of 
Twin City, Spokane and Seattle banks and 
of the Federal Reserve Bank in Minne- 
apolis. 

Souvenir booklet. Bankers and business 
men were presented with a souvenir book- 
let prepared as a feature of the confer- 
ence. “Your Banks” included historical 
sketches of Montana banks and bankers 
from the days of the gold rush and the 
coming of the railroads up to the present 
time. Photographs of each bank’s premises 
and principal officers and directors were 
included. 

Also described was the over-all growth 
of banking in the state, the first bank, old- 
time bank robberies, war loan campaigns 
and other wartime efforts, an outline of the 
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Federal Reserve System and the incidents 
leading to the establishment of a Federal 
Reserve branch bank in Montana. 


° 


Depression Policy Outlined 
to Mortgage Customers 

An annowinéement to home owners of a 
definite policy that would be followed in* 


days of business depression-to assist them; 
in paying for their homes, is contained’ in ° 


a new copyrighted booklet recently issued * 


by the Second Federal Savings and Loan 
Association of Cleveland. .Purpose of the 
booklet, according to C. W. Grove, presi- 
dent of the Second Federal, is to point out 
to home owning borrowers of the associ- 
ation the terms and conditions of loans, 
methods of posting payments, privileges of 
prepayment, methods of handling collec- 
tions for tax bills and insurance and a brief 
but frank statement of the association’s 
collection policy. 

The booklet also contains the declared 
policy of the association in the event of a 
depression. Loan payments, according to 
a statement in the booklet, would be re- 
cast on the basis of the principal balance 
at the time of a depression and over a long 
enough period, within the charter limita- 
tions of the association, to permit the bor- 
rower to keep on paying for his home at a 
figure that should be less than the rent the 
same family might have to pay for even 
smaller accommodations. An illustration 
is quoted in which a borrower of $6,000 
on a 15-year term with interest at 5 per 
cent is paying $61 a month including 
interest, principal, taxes and insurance. 
The illustration continues with the bal- 
ance of the loan at $2,800 at the time of 


May we explain? 


W. hand you this booklet not as 
advertising matter but as a part of 
Second Federal’s service to you. It 
will answer many questions. We 
suggest that you keep it with your 
loan account book which you will 
receive as described herein. 


© Any officer of Second Federal will 
be glad to answer any questions 
not covered in this booklet. 


v 


The Second Federal 
SAVINGS & LOAN ASSOCIATION 
221 EUCLID AVE. - WILLIAMSON BLDG. 
Cleveland 14, Ohio 








Statement of association policies 


the ‘“‘next depression.”” The pamphlet 
states that using the same rate of interest 
and the same tax and insurance payments 
and the maximum term of years permitted 
by law, the new monthly payment would 
become $32.00 a month of which only 
$18.48 a month would be for interest and 


principal, thus showing that mortgage loan 
payments could be reduced approximately 
30 per cent in order to permit the borrower 
to live in- his own home and continue to 
reduce the borrowed balance. 

To avoid default. Object of the policy, 
according to the Second Federal, is to aid 
home owners even under depression condi- 
tions to avoid defaults and foreclosure. It 
is announced at this time in,order to in- 
duce borrowers to maintain good payment 
records and maintain their. properties in 


~-good condition. 


The booklets. are handéd ‘to new bor- 
rowers at the: time mortgage loan papers 
are signed. In making commitments to 
borrowers and discussing the terms and 
conditions of borrowing at Second Federal, 
interviewers use the depression policy as 
one means of “‘selling’” the mortgage loan 


plan of Second Federal in today’s highly 


competitive mortgage loan market. 

Announcement of the policy was made 
at a recent meeting held by the association 
and attended by leading real estate brokers 
of the community so that they, too, might 
tell their prospective purchasers of the 
lending terms and the future policy, as 
announced, of the Second Federal. 

Customer reaction has been favorable, 
although a general mailing to existing bor- 
rowers had not been made at the time of 
preparation of this item. 

“Tt is one thing to wait until a depression 
hits and then determine a policy based on 
expediency,” said Mr. Grove, president of 
Second Federal, “but it is somewhat un- 
precedented to outline to customers of an 
association in good times what the associ- 





An Intimate, 
Personalized 
Correspondent 
Bank Service 


Based on a Policy 
of Cooperation 
—Not Competition 


Under the direction of officials 
with years of service in this field, 
assuring a knowledge of require- 
ments and valuable assistance. 


| Main Office: 37 Broad Street 


Member: New York Clearing House 
Association, Federal Deposit Insurance 
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Branches in Canada 
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Experienced Foreign Banking Service in 


CUBA 


and throughout the 
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enced ‘‘on the spot’? banking service in Cuba, and throughout the West 
Indies. Long established branch offices assure you of valuable assistance, 


Branches in Cuba, Haiti, Puerto Rico, Dominican Republic, the 
British West Indies, Central and South America. 
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Complete foreign banking service in all parts of the world 
New York Agency—68 William Street 
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Skit contrasting present-day bank operations with “gay 90’s’’ makes hit at management conference, Los Angeles 


ation’s attitude toward its borrowers 
would be in the event of a depression.” 


4 e * 


A Bank Convention Idea 


An unusual feature of the recent Bank 
Management Conference of the California 
Bankers Association, held at Los Angeles, 
was a skit depicting the vast difference 
between bank operations today and those 
of 50 years ago. 

For this purpose the stage was divided 
into two sections, one side representing an 
up-to-date bank and the other a typical 
banking room of the ’90’s. Thespians from 
the Security-First National Bank of Los 
Angeles cleverly portrayed the scenes con- 


trasting the efficiency and service character- 
izing today’s operations with the methods 
of an earlier era. 

All the details of the stage setting were in 
authentic contrast, even to the clocks and 
telephones, as well as calendars which 
startlingly compared well-clothed bathing 
beauties of a bygone day with a vastly 
different contemporary model. 

Older bankers at the conference noted 
reminiscently the clerk on a high stool 
laboriously copying entries in a Boston 
ledger, and the picturesquely dressed teller 
at the ornately grilled window chatting 
leisurely with some nattily attired patrons 
representing the stiff hat era. The modern 
version was featured by streamlined fix- 
tures, low-type counters, unusual services, 
and similar characteristics. 








bulk materials. 


Corporation 








WATER TRANSPORTATION 


Located at the eastern end of Lake Erie 
Buffalo gives its industries the advantage 


of low-cost all-water transportation of many 


The Marine Trust Company has aided in the 
development of Buffalo industry since 1850. 


Member of Federal Deposit Insurance 





fee MARINE TRUST COMPANY 


Buffalo’s Oldest and Largest Commercial Bank 








The skit opened the conference in a 
refreshing manner, made a hit with the 
audience, and helped to set the stage for 
subsequent discussions of bank operations. 


” a 


Trust Company to Provide 
Subdivision Service 


A unique land development service which 
includes complete handling of all details 
from raw land to fully improved lots and 
finally the selling of the individual sub- 
divided parcels is now available at Cali- 
fornia Trust Company, affiliate of Cali- 
fornia Bank, Los Angeles. A_ booklet 
describing the plan can be obtained upon 
request from Rod Maclean, manager, 
Advertising and Publicity Department, 
California Bank. 

The California Trust Company in its 
many years of experience in handling 
trusts and estates has subdivided and 
marketed a great deal of land, and now 
offers this service to banks and trust com- 





To meet need for homesites 


panies, land owners, owners of estates, and 
corporations. The new department will 
be headed by a well-known realty man, 
Harold E. Phelps. 

Broad in scope. The service includes 
engineering, installing improvements, filing 
recording subdivision maps, preparing real 
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HE Chet 
NATIONAL BANK 


OF THE CITY OF NEW YORK 





STATEMENT OF CONDITION, MARCH 30, 1946 


RESOURCES 





Cash and Due from Banks . ... .. . . $ 875,762,967.03 





U. S. Government Obligations. . . . . «. +  2,960,277,204.87 

State and Municipal Securities. . . . .. . 113,591,019.24 { 

Other Securities . . : od ited eens pl 156,235,486.10 

Loans, Discounts and Rialoae ‘ncepieaiiie oe « 4,35835 642,453.74 

Accrued Interest Receivable . . . .. 6 « 14,040,396.40 

Mortgages . . . oe Series ea se 7,604,937.84 

Customers’ snebininns Liability ° . 8,690,632.43 

Stock of Federal Reserve Bank. caw tae 7,500,000.00 

Banking Mioeses 5. 6 6 4 ol eh ee 33,646,673.40 

Other Real Estate . CS SE Roger paaioke 2,898,479.16 

Clet BO So 8. oe A a 4 ee ee 2,650,390.61 3 
$5,498,5 10,642.80 








LIABILITIES 





Capital Funds: 
Capital Stock . . . . . $111,000,000.00 
Surplus . . . . « ~ « 139,000,000.00 
Undivided Profits . . . .  56,792,459.41 


$ 306,792,459.41 





Dividend Payable May 11,1946 ..... .- 2,960,000.00 

Reserve for Contingencies . . . - ; ; 14,108,415.33 

Reserve for Taxes, Interest, etc. . . pe se 17,201,323.87 

Deposits. . . tb 8 ee a ee } 

Acceptances Outstanding . . $ 10,557,865.65 
Less Amount in Portfolio . 1,026,365.49 9,531,500.16 





Liability as Endorser on Acceptances 





and Foreign Bills . . 1. . + «+e « « « 130,376.61 
Other Liabilities . . . 2. «© © 2 +» «© © « ' 7,700,022.17 
$5,498,510,642.80 








United States Government and other securities carried at $1,398,010,096.94 are pledged 
to secure U. S. Government War Loan Deposits of $1,080,690,772.86 and other public 
funds and trust deposits, and for other purposes as required or permitted by law. 


Member Federal Deposit Insurence Corporation 
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estate commissioner’s questionnaire, im- 
posing proper restrictions and architectural 
controls, erecting tract office, providing 


signs, flags and other merchandising aids, 
developing a sales force, issuing deeds and 
contracts, handling collections, paying 
taxes and disbursing all funds in accord- 
ance with the trust agreement. 
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Cleveland Trust Company branch has carefully planned tellers’ cages 


“In offering this service,” says Arch W. 
Anderson, chairman of the board of Cali- 
fornia Bank and president of the affiliated 
trust company, “California Trust Company 
is filling the need of many land holders 
owning well-located acreage in areas where 
a demand for subdivided lots is apparent. 
The critical shortage of housing and the 
buying enthusiasm of the public in pur- 
chasing available subdivided homesites 
has made it imperative that new subdivi- 
sions be placed on the market.” 


* ° ° 


Improving Teller Service 
by Office Layout 


When The Cleveland Trust Company 
moved one of its branches recently to its 
own building at Lorain and W. 93rd Street, 
it incorporated certain new features de- 
signed to improve customer service and 
operating efficiency. These changes are the 
outgrowth of the bank’s experience during 
the war. The design and layout of the 
new office represent the ideas of Clifford 
A. Downheimer, assistant comptroller, in 
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IMPERIAL BANK OF CANADA 


This bank provides financial facilities for producers and 
manufacturers and through its branches and agencies 


COMPLETE BANKING SERVICE 


We invite inquiries from United States business firms 
and individuals—these will receive prompt attention and 
should be addressed to any of our branches or to: 


Superintendent of Foreign Business. 


IMPERIAL BANK OF CANADA 


‘ 


TORONTO, CANADA 
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charge of systems work for all of the 
Cleveland Trust branches. 

Primary interest in the quarters centers 
in the tellers’ cages. High wartime 
activity demonstrated the need for changes 
to handle peak loads. One important step 
was the change to low deal plates. 

Analysis indicated that the trend to 
high deal plates for regular tellers was in- 
fluenced largely by the necessity for pro- 
viding adequate illumination. In the new 
branch a general lighting plan was used 
which eliminated any need for individual 
lighting. This permitted the use of low 
deal plates with changers delivering the 
coin directly to the customer. The result 
is that the handling of week-end peak loads 
has been facilitated. 

Compact cages. The tellers’ cages, six 
feet wide, are built as units. Each has two 
side counters, eighteen inches wide, extend- 
ing back two feet from the deal plate. This 
is considered the minimum counter space 
required by a teller. The side counters 
take up no additional space since the teller 
would require an equal amount of room to 
operate at a straight counter; cages less 
than six feet wide do not provide sufficient 
space for customers to approach and leave 
the windows. 

All work done by the tellers, including 
account analysis, trial balances of savings 
ledgers, and assistance on “‘in clearings”’ is 
done in the cages. This is considered 
thoroughly practical because of the prox- 
imity to other departments. 

Each cage is set up with all essentials— 
such as coin wrappers, currency straps, 
check books, deposit tickets and rubber 
stamps—in exactly the same place. This 
permits relocating tellers with a minimum 
of confusion. 

Certain tellers will attract a higher 
proportion of customers than others. In 
watching the traffic flow in the Lorain 
Street branch there was noted a customer 
tendency to select the right-hand windows. 
Therefore, tellers with the greatest follow- 
ing were moved to the left end of the cage 
line-up, which balanced the traffic flow. 

Segregation plan. All slow-moving trans- 
actions, are segregated at a special window. 
These include new accounts, loan transac- 
tions, bank money orders, and issuance or 
redemption of U. S. savings bonds. Such 
transactions can be handled more rapidly 
at a counter than at a desk, and formerly 
a flat open counter was used. However, 
the nature of the transactions required that 
the customer be afforded all the privacy 
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possible. Consequently, for this cage there 
is a high deal plate which permits the teller 
to handle notes, cash and securities out of 
sight of waiting customers. It also permits 
the teller to dispose temporarily of these 
items safely, pending their final disposition, 
without making remaining customers wait. 
On the customers’ side of the cage is a 
ledge ten inches wide at conventional 
counter height. This permits signing of 
signature cards and other documents, 
leaving the deal plate clear. 

Study has convinced the bank that there 
are certain ingrained customer habits which 
cannot and should not be changed. For 
example, waiting customers will approach 
the teller’s wicket from the right and leave 
it at the left. However, the bank has 
found that the location of the main entrance 
will influence the direction of customer 
lines, and that the location of customers’ 


desks assists in controlling this directional . 


flow. 

Mr. Downheimer believes that where 
physical layout permits, the arrangement 
should make all windows equally available. 
A line at any one window should not block 
access to any other window. 

In a final word on bank office layout, Mr. 
Downheimer stresses: “People do things 
that are natural and instinctive. Any 
drastic effort to change this will only result 
in confusion.” 

* 7. + 


A Newsworthy Novelty 


Another innovation has been added to 
the many unusual services of The Franklin 
Square National Bank, Franklin Square, 
New York, in the form of a Dow-Jones 
news ticker which the bank has installed 
for the benefit of its customers. Located 
just inside the door in the main lobby 
where it is easily accessible to everyone 
entering the bank, the news ticker flashes 
world-wide news, as it happens, every 
second of every business day. 

The Dow-Jones organization devotes 
itself. primarily. to. gathering and dis- 
seminating news of interest to American 
business, including information on security 
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be informed of the latest news events while 
they attend to their routine banking needs, 
but that the information disseminated may 
also be valuable to local business men, 
builders; dealers, etc. 


Sl 7 


Group to Study Public Debt 


Considerable influence on governmental 
policies is expected to be wielded by the 
newly-formed Committee on Public Debt 
Policy, due to the extremely high caliber 
of its membership. In addition to such 
top-ranking bankers as W. Randolph Bur- 
gess, who is chairman of the group, the 
committee is composed of men prominent 
in life insurance companies, other business 


1 


fields, and universities. Assisting as con- 
sultants and research workers will be a 
group of economists both from universities 
and fields of practical experience. 

The management of the $275 billion 
national debt will be the subject of exten- 
sive study, and it is expected that clear-cut 
recommendations will result. The com- 
mittee proposes to publish its study of the 
problem and its recommendations in a 
series of short, simply written pamphlets 
designed for wide circulation. 

Topics for study. One of the aspects to 
be probed is the interrelationship of the 
debt and financial institutions such as 
banks, life insurance companies, and trust 
companies. Policy as to interest rates, 
floating debt and debt retirement will be 
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BANK OF LONDON & SOUTH AMERICA 
Limited 
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2 maintained by this bank, thus providing experi- 
q enced and direct banking with those countries. 
The bank also has 9 branches in England, France, 
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When your business-vane points toward 
New England, you will find at this bank 
complete knowledge of markets and busi- 
ness conditions. ‘he wide experience of 
this institution is especially valuable in 
handling difficult or unusual situations. 


«Outstanding Strength” for 110. Years 


: The National 
Shawmut Bank 


‘40 Water Street, Boston 
Member Federal Deposit Insurance Corporation 
CapITAL $10,000,000 





Scanning the news ticker 


and commodity markets and on Washing- 
ton developments. Moreover, it is served 
by the world press associations, and head- 
line digests of all important events on their 
wires are flashed on the news ticker. 

The bank believes that it will not only 
be quite a novelty to their customers to 
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INVENTORY ...THE BASIC 
ASSET OF INDUSTRY 





























AN INVENTORY 
LOAN is often the 
answer to your 
Customer’s request 
for Additional 
Working Capital 


Through our FIELD WAREHOUS- 
ING SERVICE, your Customer's 
Marketable Inventory of raw ma- 
terials,—semi-finished or finished 
goods (remaining on the premises 
of his Business Location) may be 
speedily and economically placed 
in a sound collateral position for 
an additional Loan. 


This method of financing presents 
an excellent way—to increase your 
Loan Portfolio of Borrowers on a 
profitable and well-secured basis. 


Your Protection 


d — of the Merchan- 


2) an Ability, Experi- 

ence and Skill—Sup- 
ported by our Warehouse- 
men’s Legal Liability and 
Employees’ Fidelity Bond, 
underwritten by The 
Hartford Accident and 
Indemnity Co. 


» Our Record Stands 
—Not one dollar of loss to 
Lending Agent, Bonding 
Company or Ourselves. 


WRITE TO 
NEAREST OFFICE 
Let our district Manager 
discuss Valid Ware- 
house Receipts and the 
Safety and Economy of 
this Service with you. 
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Recipe for cultivating cordial correspondent relationships 


given special attention. Also explored will 
be the implications of the debt to prices 
and to the purchasing power of money and 
savings, and its effects upon economic 
incentives. 

Banker members of the committee in- 
clude General Leonard P. Ayres, vice- 
president, Cleveland Trust Company; 
Daniel W. Bell, former Undersecretary of 
the Treasury and now president, The 
American Security Trust Company, Wash- 
ington, D. C.; E. E. Brown, president, The 
First National Bank of Chicago; Earl B. 
Schwulst, executive vice-president, The 
Bowery Savings Bank, New York City; 
Levi B. Smith, president, Burlington (Ver- 
mont) Savings Bank; and A. L. M. Wig- 
gins, president, Bank of Hartsville, Harts- 
ville, South Carolina. 


° ° Sf 


Time to ‘‘Play Ball’’ Again 


Banks looking for ways to cultivate 
cordial relationships with correspondents 
may want to take a leaf from the Old 
National Bank in Evansville (Indiana), 
which this year is resuming its annual 
Barbecue and Baseball Party for its banker 
friends. 

Three years ago the Old National post- 
poned this yearly event for the duration of 
the war, and issued a “rain check” with 
the cleverly illustrated announcement of 
the deferment (see above). 

Also reproduced above is the current 
notice from President Bob Mathias of the 
Old National that it is again time to “Play 
Ball,” and that everyone at the bank is 
“in training” to make this year’s party the 
best ever. 

o * . 


Farm School for Bankers 


An agricultural school for bankers, said 
to be the first of its kind in the nation, will 
be conducted at Cornell University this 
summer by the New York State Bankers 
Association in co-operation with the New 
York State College of Agriculture. 

Fifty country bank loan officers, com- 


prising the school’s first student body, will 
arrive on the campus on August 12. For 
six days the bankers will live in student 
quarters, attend lectures and classes, and 
go on supervised field trips as part of an 
intensive course in farm management, land 
classification and use, soils and fertilizers, 
crop production, animal husbandry, dairy 
management, fruit growing, poultry man- 
agement, and gardening and vegetable 
crops. 

The school’s purpose, as expressed in a 
prospectus the association is sending its 
709 member banks, is “‘to make available 
to bankers up-to-date information about 
farm management which will equip them 
to render improved service to their farm 
customers.” 

On a typical school day the banker- 
students will remain in class until noon. 
In the afternoon they will visit farms where 
they will witness demonstrations of soil 
testing, erosion control, dairy and poultry 
management, and other farm operations. 
After dinner they will attend seminars at 
which country bank operation, farmer- 
bankers relations, and similar topics will 
be discussed. 


Sf ° ° 


Loan and Investment 
Trend Changes 


If the experience of the New York City 
banks can be considered typical, the March 
31 condition statements of the nation’s 
banks disclosed a rather startling change 
in the loan and investment picture, as 
compared with a year ago. 

A study of the statements of twenty of 
the largest New York banks showed a 
sharp upturn in loans and a slight decrease 
in Government bond holdings. 

Loans and discounts for the combined 
group of banks averaged about 50 per cent 
above the volume reported for March 31, 
1945, and for some of the individual banks 
the loan accounts were nearly double those 
of a year ago. Total loans of the twenty 
banks at the end of the first quarter were 
$7,272,843,000, or 27 per cent of deposits, 
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compared with $4,840,266,000 on the 
same date last year. 

Meanwhile, the Government bond ac- 
count trend has been reversed, holdings on 
March 31 aggregating $15,821,668,000 for 
the twenty banks, compared with $15,927,- 
147 a year ago. 

There was a drop in deposits of nearly 
9 per cent during the first quarter for the 
New York banks analyzed, but the $27 
billion total represented a 9 per cent gain 
over the figure of March 31, 1945. 

Operating earnings for the banks cited 
were above a year ago, although in some 
instances total earnings were lower be- 
cause of smaller profits from securities sold. 

Meanwhile the distinction of having the 
world’s largest commercial bank shifted 
from New York City back to the West 
Coast, on the basis of March 31 figures 
which disclosed that Bank of America had 
resumed first place over the Chase Na- 
tional Bank. Deposits for the California 
institution tetaled $5,231,100,468 as com- 
pared with Chase’s $5,140,087,000. 


¢ ¢ 2 


What Banks Can Do 
About the Debt 


While there is not much the individual 
bank or banker can do about influencing 
governmental fiscal policies in connection 
with sound management of the public 
debt, there are a number of specific things 
that can be done by them to assist in 
maintaining widespread ownership of the 
debt and holding down the volume of bonds 
in the possession of commercial banks. 

Tangible aids. Six ways in which 
banks can be helpful have been outlined by 
Morris M. Townsend, director, Banking 
and Investment Section, U. S. Savings 
Bonds Division, Treasury Department. 
He asks banks to: 

1. Urge upon employers the continua- 
tion of the payroll savings plan for the 
purchase of savings bonds. 

2. Continue as issuing agents for the 
bonds and, wherever possible, maintain a 
special window or booth for over-the- 
counter sales. 

3. Co-operate with the education pro- 
gram to reach school pupils with the thrift 
plan for savings bonds and stamps. 

4. Bring to the attention of farmers the 
availability and desirability of savings 
bonds. 

5. Allocate at least one line in all of the 
bank’s advertising to the support of the 
savings bond program. It is suggested 
that the line could be as simple as this: 
“Buy and hold United States Savings 
Bonds.” 

6. Stress the advantages of Series F 
and G bonds, particularly the latter, to 
trust officers. 

On the problem of redemption, Mr. 
Townsend suggests that the banker see in 
his redemption window an opportunity to 
make temporary personal loans to tide 
over situations which would otherwise force 
the unnecessary redemption of bonds. 
‘‘An understanding person at the window, 
or a sign reading ‘Consult us about a per- 
sonal loan before cashing your bonds’ 
would, I believe, produce business for the 
bank and at the same time reduce the un- 
necessary redemption of savings bonds,” 
Mr. Townsend asserts. 

















...the way he eats 


Sun-drenched valleys provide a year-round 
supply of fresh fruits and vegetables to 
the people of California. Outdoor 

meals are popular—barbecues, beach 
parties, or simple lunches in the 
back yard. The Californian’s zest 
for outdoor living is even 

reflected in the way he eats. 
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..-and the wey banks 


To Californians in 307 important com- 
munities, Bank of America stands for 
complete banking service. These men, 
women and children have learned that 
this unique statewide organization 
brings to their community all the ad- 
vantages of large-scale banking. It 
does this without sacrificing any of 
the important community understand- 
ing available only to a local organ- 
ization operated by local citizens. 











“The California Trend”’ 


is a fact-based forecast that will 
help you plan your business if 
your plans include California. 
Write Dept. AD, 300 Mont- 
gomery St., San Francisco 20, 
or 660 South Spring St., Los 
Angeles 54, for a free copy. 


Bank of America, a member of the Federal Reserve System and the 
Federal Deposit Insurance Corporation, has main offices in the 
two reserve cities of California—San Francisco and Los Angeles. 
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TO THE MEMBER BANK ADDRESSED: 


BANK TRAINING PROGRAM FOR VETERANS 


Enclosed is an On-the-Job Training Program for Veterans for member 
program was developed by the Coenittee on 
Service for War Veterans under the chairmanship of Welter 8, Allen, Vice Pres- 
ident of the Continental Illinois National Bank and Trust Company of Chicago, 
with suggestions and assistance from the State Board of Vocational Education 


banks of the Association, This 


and the Veterans Administration, 


This program was approved the Exe 
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PROCEDURE: 


Under thie plan, if a member bank wishes to set up an On-the-Job 


Training Program: 


(1) Have the veteran report to the nearest office of the 
Veterans Administration and apply for his Certificate of 
(In addition to the Chicago 
Adams Street, the Veterans Administration 
iana, f. 
Springfield, Rockford, Danville, Peorie and Centralia.) 


Eligibility and Entitlement. 
office at 366 W. 
has regional offices at Gary, Ind: 


(2) Bndorse with the veteran this Certificate of Fligibility, 

(3) Fill out Training Certification. (Sample enclosed) 

(4) Mail properly endorsed Certificate of Eligibility and 
Training Certification to Veterans Rehabilitation Division, 
Veterans Administration, 366 West Adams Street, Chicago. 


Under Public Law No. 16, which apphies to disabled veterans, special 
arrangements must be made direct with the Veterans Administration. The treining 


program is the same, 





$t. Louis, 


eet forth 


will start at $65.00 and tate 


This program can be modi 
Board of Vocational Education, State or. Tilinois. 


Tt is understood that the tr 
under p 


(Trainee with dependent) 


; Bank Paye* Vet. Adm. Pays** Veteran Receives 
lst 6 monthe $0Z $100.00 $90,00 $190.00 
and6 * C4 110,00 90,00 200, 
Srd6* bo 120,00, 80.00 200.00 
4thé * 130, 70,00 200.00 
Sthée * 10% 140,00 60,00 200, 00 
éthé * 15% 150,00 50,00 200,00 
thé * 80% 160.00 40,00 200. 00 
ethe * 90% 180, 200,00 


no dependent, the maximum payment by the Veterans Bureau 


hedul 





to review and approval by the 


nee may required to complete the training blocks 








preee 


Pebruary 25, 1946 





ae detailed in this program prior to under- 


taking specific training for joe ore teller, Bae yon teller, or any other objective 
——— included in thio trai: 


that the number of hours stated as the 


requirement to complete the ten eg program for eavings teller, paying and re- 
ceiving teller or any other objective position included in this training program, is on 
basis, according to the objective adopted for each trainee, 


Illinois Bankers Association 





The author’s bank based ifs program on the plan developed by the Iilinois Bankers Association 


ILLINOIS’ ON-THE-JOB') PROGRAM 





lraming VETERANS 


This article may help banks reach a decision on the question: 
Should we use the veterans training plan under the G. I. Bill? 


E are very enthusiastic about 

our new on-the-job training 

program for veterans. We al- 
ready have five servicemen under the 
program and expect to add more. 

It is our feeling that the plan pro- 
vided under the G. I. Bill presents an 
opportunity both to the veteran and 
to the bank. It helps the veteran fill 
the gap in his business life brought 
about by the war. Under it the veteran 
who was away for two, three, four or 
five years or who may have married 
can make up the experience and train- 
ing he lost without having to live on 





By 
Ss. P. TOMASO 


Vice-president, Oak Park National Bank, 
Oak Park, Illinois 


the pay of a beginner. It helps the 
bank by giving it an opportunity to 
build up a trained, ambitious bank 
personnel. 

Our bank’s individual program is 
based on the statewide program de- 
veloped by the Illinois Bankers Associ- 


ation. This began to take definite 
form in January and February of this 
year, following the passage of the 
amendments to the G. I. Bill, though 
a great deal of consideration had been 
given to it in the latter half of 1945. 

The work of the Illinois Association 
has been under its Committee on Serv- 
ice for War Veterans, of which W. B. 
Allen, vice-president, Continental [Ili- 
nois National Bank and Trust Com- 
pany, Chicago, is chairman. The 
whole matter came to a head at a meet- 
ing of the committee at the Palmer 
House, February 21. Besides the 
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The Oak Park bank, growing rapidly, sees the training plan as an opportunity to build up its staff 


committee there were in attendance at 
this meeting two representatives of the 
Veterans Administration, a representa- 
tive of the Illinois State Board for 
Vocational Education, President Frank 
C. Rathje of the American Bankers 
Association, Secretary Harry C. Haus- 
man and Director of Public Relations 
Dewey M. Beck of the Illinois Associ- 
ation. 

At the meeting Chairman Allen 
called on Dewey Beck to read a sug- 
gested program prepared by him in 
co-operation with the Board of Voca- 
tional Education and the Veterans 
Administration. Following the read- 
ing, Secretary Hausman suggested the 
appointment of a subcommittee to go 
over the program. Out of this came a 
slightly revised program that received 
the approval of the Association, the 
State Board and the Veterans Adminis- 
tration. The Association thus quali- 
fied all banks in the state who desire to 
enter the program, with the require- 
ment, however, that a specific job and 
salary as an objective at the end of the 
training period be set up for each 
veteran employed as a trainee. 

When the Association transmitted 
the approved program’ to member 
banks it stated: 

“So far as the veteran is concerned, 
some of the advantages of the training 
program are-to give him the oppor- 
tunity of learning the banking busi- 
ness and training for a specific job 
objective or objectives with the Veter- 
ans Administration augmenting the 
pay he receives from the bank by a 
maximum monthly payment of $65 if 
the veteran has no dependent, and $90 
if married or with a dependent. {These 


rates were increased from $50 and $75 
December 28, 1945, by the amended 
G. I. Bill of Rights.) For example, if 
a veteran is employed with the under- 
standing that he is training to be a 
commercial teller at the end of a four- 
year training period at an objective 
salary of $225 a month, and his start- 
ing salary is $100 a month and he has 
a dependent, the government will pay 
him an additional $90-a month as 
subsistence. This will enable the man 
to acquire his education in the industry 
where he will earn his future living and 





at the same time enable him to main- 
tain his family. 

*“*A veteran who has had some experi- 
ence in banking would enter the pro- 
gram at a point on the schedule 
higher than that of a beginner, with 
corresponding adjustment in salary 
and benefit payments from the Veter- 
ans Administration. In order to per- 
mit the general application of this 
training program, the salary compensa- 
tion paid by the bank has been set up 
on a percentage basis of the objective 
salary. This is set forth in the at- 


A main objective was to keep the plan simple and flexible for smaller banks 


The statewide program was the work of this Committee 








W. B. ALLEN, CHAIRMAN; vice-president, 
Continental Illinois National Bank and 
Trust Company of Chicago, 
Illinois 


M. B. STINE, VICE-CHAIRMAN; trust 


officer, The First National Bank of Dan- 
ville, Danville, Illinois 


THOMAS J. BUTLER, vice-president, The 
Aa cca Bank of Chicago, Chicago, 
nois 


L. B. ACHOR, esident, The Chicago 
Heights National Bank, Chicago Heights, 
Illinois 

GLEN C. SIMPSON, president, State Bank 
of St. Charles, St. Charles, Illinois 


GEORGE J. SCHUNEMAN, president, The 
National Bank of Sterling, Illinois 


FRANCIS R. RANTZ, president, Elliott 
State Bank, Jacksonville, Illinois 


HAROLD F. NICHOLS, president, First 
Galesb National Bank and Trust Com- 
pany, Galesburg, Illinois 


ARTHUR H. LODGE, cashier, The Second 
ee Bank of Robinson, Robinson, 
ois 


Chicago, 








Committee on Service for War Veterans 


Illinois Bankers Association 


JOHN HARDIMON, cashier, State Bank of 
Bement, Bement, Illinois 


ADAM BACHMAN, cashier, The Salem Na- 
tional Bank, Salem, Illinois 


A. W. HARBERT (alternate for A. Bach- 
man), executive vice-president, The City 
National Bank of Centralia, Illinois 


M. C. LOCKHARD, cashier, The First Na- 
tional Bank, Cobden, Illinois 


Subcommittee on On-the-Job 
Training 
A. W. HARBERT, CHAIRMAN; member of 
full committee 
M. B. STINE, member of full committee 


JOHN HARDIMON, member of full com- 
mittee 


FRANCIS R. RANTZ, member of full com- 
mittee 


A. GORDON BRADT, second he gf me ge 
Continental Illinois National nk and 
Trust Company, Chicago, Illinois 























THE BURROUGHS CLEARING HOUSE—May, 1946 





All the veterans have started in the commercial feller classification 


tached memorandum (See ‘Salary 
Schedules’ reproduced on page 15) and 
included is an example of a veteran 
being trained as a teller with an objec- 
tive salary of $200, with a table show- 
ing the amounts a bank might pay and 
the Veterans Administration would 
pay, and also the total amount the 
veteran would receive. At no time 
will the veteran receive subsistence pay- 
ments, that, added to the amount the 
bank pays, exceed the objective salary. 

“It must be thoroughly understood 
that the purpose of this program is not 


Chairman, Illinois Committee 
W. B. ALLEN 








to enable employers to underpay em- 
ployees on the strength of the govern- 
ment’s making up the difference in 
their salaries. The real purpose is to 
enable these men, who have spent con- 
siderable time in the service of their 


country, to accept a beginning position ° 


with an employer or resume his posi- 
tion with his former employer, receive 
training for a more advanced position, 
and have sufficient income in the 
meantime to live on. Under no cir- 
cumstances should the veteran be 
employed at a salary less than would 
be paid if he did not come under this 
program, or was a non-veteran em- 
ployed for the same position. 

*“*As an accepted part of this training 
program it is expected that the trainee 
will receive related instruction which 
may be obtained in public or private 
schools, in American Institute of 
Banking classes, approved correspond- 
ence courses or instruction which may 
be given by designated persons within 
the bank in subjects related to bank- 
ing.” 

The Association also pointed out 
that in the case of disabled veterans, 
who are under what is known as a 
“rehabilitation program” more gener- 
ous allowances are made insofar as the 
government subsistence payments are 
concerned. When a veteran is em- 
ployed under these circumstances spe- 
cial arrangements will have to be 
made direct with the Veterans Adminis- 
tration. The training program, how- 
ever, will be identical as that for other 
veterans. 

One of the main objectives of the 
subcommittee was to keep the plan 
simple and flexible so that it could be 


17 


put into operation easily by small and 
average sized banks. While it would 
have been possible to extend the plan 
to a large number of job classifica- 
tions, the subcommittee decided to 
hold the figure to seven. The seven 
job classifications, or job objectives, 
are: Bookkeeper, Teller I, Teller II, 
Teller III, Credit Clerk, Mortgage 
Loan Clerk, Junior Executive. 

A training program is suggested and 
the number of maximum hours of 
on-the-job training is stipulated for 
each classification. The maximum 
hours suggested for training under 
each job classification, the Association 
believes, will exceed, in most cases, the 
time required for a veteran to become 
a trained employee. The bank may 
arrange its program, however, to in- 
clude ‘“‘additional or different duties 
as required by each individual bank.” 

The program for bookkeeper pro- 
vides for a maximum of 4,000 hours, 
or two years’ training period. It in- 
cludes the acquiring of experience in 
clearing house operations, such as 
bank machine operation, sorting and 
proving, and bookkeeping, including 
the preparation of checks for posting, 
posting, balancing, the examination of 
endorsements and other operations. 

Teller I training is for savings tellers 
and covers a 6,000 hours, or three-year 
maximum. It provides for training in 
handling deposits and withdrawals by 
mail, customer relations, handling paper 
and silver money, handling direct de- 
posits and withdrawals, bookkeeping 
machine operation, and proving. 

Teller II training is for paying and 
receiving tellers in the commercial 
department and provides a maximum 
period of 8,000 hours, or four years. 
It covers customer relations, handling 
money, checks, pass book entries, bal- 
ancing, signature cards, and night 
deposits. 

Teller III is for general teller and 
provides a maximum period of 8,000 
hours. It covers the handling of notes, 
collateral, contracts, collections, per- 
sonal loans, foreign and domestic 
exchange, trust accounts and mortgage 
loan collections. 

Junior credit clerk also provides for 
a maximum period of 8,000 hours’ 
training. It covers filing, preparation 
of financial statement analyses, in- 
vestigations, the handling of inquiries, 
correspondence, the making of surveys 
and appraisals, and the operation of 
the necessary bank machines. 

Mortgage loan clerk provides for a 
maximum of 8,000 hours of training. 
It provides for the assembling of credit 
data, the interviewing of applicants for 
loans, the appraisal of property, the 
processing of applications for final 
approval by loan officers, and the 
closing of loans after approval. 

Junior executive for a commercial 

See TRAINING VETERANS—Page 52 
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HE first world co-operative effort 

to attain monetary stability came 

to fruition at a conference held 
recently at Savannah, Georgia, when 
delegates from thirty-eight countries 
realized a two-year ambition to create 
the World Bank for Reconstruction 
and Development and the Interna- 
tional Monetary Stabilization Fund. 
Since the operations of these two insti- 
tutions will have a direct bearing upon 
the economic well-being of the world, 
the details of their establishment are 
of importance to banks and other 
financial enterprises. 

The twin institutions officially began 
operations on March 18, 1946, when 
the board of governors elected officers 
and selected Washington as the site 
for the bank and the fund. The com- 
bined capital of both institutions will 
be about $18,000,000,000 when all of 
the forty-four signatories to the Bret- 
ton Woods Agreement ratify. To date 
thirty-nine countries have subscribed 
to the monetary fund and thirty-eight 
to the world bank, Russia being absent 
from the list of ratifying nations. 

What do the two institutions hope 
to accomplish in a world beset by 
monetary instability, huge war debts, 
disequilibrium in the distribution of 
gold resources, and other adverse fac- 
tors? 
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Organizing the UN 
of \WorLp FINANCE 


By 
N. P. GREGORY 


Report on how a two-year dream became an actuality 
as delegates from 38 nations gathered at Savannah 
to organize the World Bank and Stabilization Fund, 


through which international effort will be made to 


solve currency and economic problems co-operatively 


The $8,800,000,000 monetary stabi- 
lization fund hopes to accomplish 
what its name implies: Stabilize cur- 
rencies so that world trade can move 
in an even and profitable pattern. 

It will be recalled that after World 
War I there was for a time a trend 
toward currency stabilization, each 
country acting by itself in returning to 
gold. In 1922 only eight countries 
were on the gold standard. By 1928, 
forty-four countries were on gold. 

However, deterioration of monetary 
stability began in 1929 when Australia 
and four Latin American Republics 
abandoned gold. Two years later 


The delegates sought to establish institutions which would aid a world beset by monetoy 


Group includes governors of Monetary Fund and International Bank 


twenty countries followed suit, includ- 
ing Great Britain and the rest of the 
British Empire, most of Europe and 
Latin America, and Japan. The 
United States, last of the important 
money powers to leave the gold stand- 
ard, was forced to do so in 1933 in 
order to avert the drain on Treasury 
gold resources. 

Abandonment of the gold standard 
was accompanied by depreciation of 
currencies and set off a race to devalue 
moneys in order to capture trade. 
Eventually, in order to halt the cur- 
rency depreciation war, the United 
States, Great Britain and France 


The British delegates confer 


stab 
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The Savannah monetary conference in session. 


agreed to attempt to correlate their 
currencies under the Tri-Partite Mone- 
tary Pact. Some degree of stability 
was attained and later other countries 
joined in co-operative stabilization 
efforts. However, the outbreak of war 
in 1939 made the pact inoperative. 

Another significant development dur- 
ing the inter-war period was the use of 
bilateral trade, and clearing agree- 
ments designed to restrict trade and 
force it into uneconomic channels. 
The technique was also used to in- 
fluence politically the internal affairs 
of small countries. 


The monetary stabilization fund 


hopes not only to deal co-operatively 
with the currency problems confront- 
ing the world, but also to eliminate 
discriminatory exchange and trade 
practices. Officials at Savannah did 
not believe, however, that exchange 
restrictions will be removed immedi- 
ately in the post-war years. 

During the convalescence of any 
nation’s currency, rigid stability is not 
required. The fund permits a country 
to devalue its currency up to 30 per 
cent, if the directors find that such a 
course is indicated. However, devalu- 
ation cannot be made arbitrarily. 
Only when the trade, monetary and 


stability, crushing war debts, trade restrictions and unequal distribution of resources 


U. S. delegates and Russian observer (center) share luncheon table 
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Here the operating machinery for the Bank and Fund was assembled 


other economic factors are weighed 
against the background of the mone- 
tary illness of a particular country 
would it be authorized to devalue. 
With the establishment of the fund, 
members will be requested in the near 
future to communicate the par values 
of their currencies based on the pre- 
vailing exchange rates. If a country 
or the fund considers that the pre- 
vailing exchange rate is unsuitable, it 
may within 90 days object to the 
quotations. If the country and the 
fund fail to reach an agreement on the 
exchange rate, the country is regarded 
See WORLD FINANCE—Page 54 


Among the Latin American delegates at the conference 
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HEN the Valley National Bank 

announced the segregation of 

its Agricultural and Live Stock 
Department from the Commercial 
Loan Department, on July 1, 1944, we 
did not intend to convey the thought 
that something new and revolutionary 
was to take place. Rather, we wanted 
to give more emphasis and recognition 
to work that was already being done, 
and to improve and enlarge on this 
very important activity. 

Arizona is primarily an agricultural 
state, and it is from agriculture, di- 
rectly or indirectly, that the Valley 
National Bank obtains the major por- 
tion of its support. By setting up a 
separate department, we gave tangible 
recognition to this fact. We wanted to 
gain ground in this all-important field. 
We felt that a well organized depart- 
ment, capable of assisting both the 
farmer and the live stock operator, 
staffed with those having an intimate 
knowledge of and sympathy for the 
problems involved, and backed by a 
realistic public relations program, 
could do much towards gaining friends 
and business for us. Such a program 
should make our customers and pros- 
pects Valley National Bank conscious. 

So that we might at all times steer 
the proper course, a set of general 
objectives was decided upon. The 
first line of each of the following num- 
bered paragraphs, constitutes the 
objective. The discussion that follows 
briefly covers some of our activities 
toward bringing about its realization. 


1. Support farmers and live stock opera- 
tors in the production of food and fibre 
needed to win the war. 


Deposits of the Valley National 
Bank, as compared to the total bank 
deposits for the State of Arizona, have 
for the past several years, been 
slightly over 50 per cent. However, 
we enjoy about two-thirds of all of the 
live stock loans granted in this area, 
as well as the major portion of all farm 
equipment loans, 35 per cent of the 
cotton production loans, 50 per cent of 
all harvesting loans, 50. per cent of 
cotton warehouse and CCC loans. 
Our customers produced 90 per cent 
of all the vegetables, and approxi- 
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BROADER SERVICE 
for AGRICULTURE 


By 
KEITH TAYLOR 


Assistant Vice-president, Agricultural and Live Stock Department, 
Valley National Bank, Phoenix, Arizona 


Description of a uniquely comprehensive agricultural 


and live stock program. 


The writer has outlined nine 


objectives of his department and told of activities 


designed to bring about a realization of these goals 


mately two-thirds of all the hay and 
spring and fall small grains. These 
figures are tangible evidence of our 
contribution toward our first objective. 

In addition to the actual loaning, 
we have spent a tremendous amount 
of time counseling our producers on 
their everchanging problems of produc- 
tion and marketing. We have dis- 
seminated as thoroughly as possible 
the results of local research and have 
recommended new methods. The 
maze of governmental regulations 
covering farm programs, supplies, ma- 
chinery, labor and prices, have been 
a constant source of disturbance 
to our average farm and live stock 
producer. Accordingly, these various 
regulations have been analyzed and 
boiled down to understandable lan- 
guage, after which they have been 
passed on to our various branch man- 
agers and other officers, so that they 
could properly counsel with interested 
producers. 


2. Encourage farmers and live stock 
men to build reserve. 


Definite figures are not available as 
of the total number of war bonds pur- 
chased by our agricultural producers. 
However, in reviewing individual fi- 
nancial statements we note that the 
bonds they have purchased are very 
substantial and, in many instances, 
are considerably more than those pur- 
chased by other types of business on a 
comparable scale. Many of these 


bonds have been earmarked to replace 
worn out equipment and buildings 


and to provide for post-war home im- 
provements. Also, the capital debt of 
our people has been reduced to what 
is now closely approaching an all-time 
low figure while total bank deposits 
have increased four times what they 
were in 1940. This is good evidence 
that our farmers and ranchers have 
not wasted the increased net income 


These samples of newspaper advertise- 
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ley National Bank, Every Valley 
Bank livestock loan is individual- 
ly designed to fit the actual 


Perhaps you've never 
stopped to think about it, but 
buying a pair of good bocts, and 


—= 








borrowing money for your live- 
stock operations, have a lot in 
common. 

In both instances, un- 
less you get a perfect “fit”, you 
are bound to feel the pinch! Yes, 
your livestock financing, like 
your boots, should be designed 
for you. 

That's why so many 
successful Arizona livestock men 
do all their financing at the Val- 


needs of the borrower. Whether 
you want money to buy stock or 
for feeding operations, you can 
borrow the amount you need at 
the Valley itank—for the tength 
of time the operation requires. 


If you have a finane- 
ing problem, stop in and let's talk 
it over. You'll find the service is 
prompt, friendly and, of course, 
confidential. 





Now you can also 


vantages 
years—special repa: 





20 YEAR—4 PER CERT LOANS 
TO BUY OR REFINANCE RANGE LANE 


purchase additional range 
refinance your present the of a new, low-gost, 
long-term loan plan peat nhs by Valley Nationa! 
Bank and the Equitable Life Assurance Society. 


against increaxe—terms up to 2° 
interest rate, guaranteed Priv ‘extra costs, Get 


yment 
all the detai's at your nearest 


jand or 


Valley Bank office 
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ments serve only in part to indicate the extremely wide scope of Valley National’s- agricultural service 
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they received during the war period. 
Considerable emphasis 


Mr. Taylor makes $1200 loan to FFA Chapter, to be liquidated by rental income from use of purchased equipment 





recommended soil-building practices 
has been have been used during the past five 


placed by us on the importance of years than during the previous twenty- 
creating another type of reserve that year period. 

probably. would not show at all on a 

financial statement, that is, reserves 3. Develop, encourage and sponsor in- 
of the soil. It has been our observa- creased efficiency on Arizona farms and 
tion that more land leveling has been ranches. 

done and more fertilizers and other While Arizona has long been noted 








a 
















for its diversification, it is now per- 
haps one of the most highly diversified 
areas in the United States. We con- 
stantly “preach” to our borrowers that 
they should not have all of their eggs 
in one basket. Arizona’s long record 
of diversification probably accounts 
for the fact that our state gross farm 
income only doubled during 1944 and 











OMMODITY LOANS 


or Growers and Feeders 
it, Friendly, Confidential 
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vu need cash, here's how to get it fast! 
roney quickly and easily, either on your 
on stored commodities, at the Valley 
Vhat’s more, you can borrow under any 
plans-—each designed to fit a particu 


wers and feeders alike. there are Val- 
lity loans on hay, grain or grain sor- 
stored on the farm or in accredited 
iddition. the Valley Bank serves as 
nodity Credit Corporation loans te 


you want cash advances on your 
{ crops, or if you want to buy feed for 
y Bank is ready to help you with a loan 
or your own particular needs. For 
confidential service on ali your agri 
r problems, stop in at the Valley Bank. 


* * * 


PV\LD STORAGE BUILDINGS 
EVEN YEARS TO PAY 


security — and profit in adequate 
You can construct the buildings you 
finance them with a Valley Bank 

en years to pay for them out of added 
and talk over your requirements for 
facilities. With a seven-year Valley 
torage buildings should pay for them- 


* * * 


The V:. -y Bank acts as agent for the 
omin ity Credit Corporation, on cot- 


[ Rr... sorghums and barley loans 
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BUILD THEM NOW—7 YEARS TO PAY! 


Don’t ict lack of adequate im- own farm storage facilities. Every — 


ye —_ - —— a 
provements and shortage of stor- time you pay ® higher insurance eS we 
age facilities continue to take @ rate on “out in the open” hay, you ° : 
slice out of your income. You cam jose cash which could have gone - 

s 
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have the buildings and improve- =. an improvement, increasing 
ments you need... you can baild the value of your farm or ranch. 
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OWN YOUR FARM with this 
new, low-cost, long-term loan plan 


Agricultural and Livestock. 
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1945, compared to 1939, while the 
national income gained 150 per cent 
and, in some states, showed the tre- 
mendous increase cf 350 per cent. 
Ours will not be as great nor as severe 
a transitionary period when we again 
approach normal income. 

We believe that our agricultural 
youth should start their practical 
education during their formative years. 
To that end we have granted about 
400 loans to FFA and 4-H Club mem- 
bers, aggregating $150,000. 

We have encouraged the trial of new 
methods in our various producing 
areas and among our operators. In 
fact, it was largely through our agita- 
tion that the State Legislature appro- 
priated the funds necessary to pur- 
chase, equip and maintain an experi- 
mental farm in one of our valleys 
where soil, climate, altitude and other 
conditions are quite different from our 
more thickly populated farm areas. 
We believed that this addition to that 
valley was so vital, that we donated 
$3,000 to assist in setting up the farm. 


4. Actively assist all our agricultural 
industries in analyzing their problems 


Perhaps more time, effort and ex- 
pense is put forth on this particular 
objective than all of the others com- 
bined. A very close working relation- 
ship is enjoyed with all of the major 
farm and live stock organizations, 
especially with the Arizona Farm 
Bureau Federation, Arizona Co-opera- 
tive Cotton Growers Association, Na- 
tional Cotton Council of America, and 
Agricultural War Commodities. We 
believe that a healthy, prosperous cus- 
tomer is the most desirable customer 
and that anything we can do to 
strengthen his position increases the 
margin on our loan. To that end we 
have been a major factor in preventing 
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Seated, left to right: Mr. Taylor, Vice-president L. W. Fletcher, Assistant Vice- 
president Scott Bentley. Standing, left toright: Field representative Frank Armer, 
Assistant Cashier S. E. Worthen, Field Representative J. E. Kintner 


Staff conference in the Agricultural and Live Stock Department 


the Commodity Credit Corporation 
from reinstating a price penalty against 
our irrigated cotton, which has, in 
turn, brought approximately $1 mil- 
lion a year more to our producers for 
their cotton. A specific cotton picking 
wage ceiling, which has been in oper- 
ation the past two years, has reduced 
the growers’ harvesting costs about 
$2 million a year, and was originally 
sponsored by our Agricultural and 
Live Stock Department. 

There is no question but that 
through the efforts of the major farm 
groups the number of prisoners of war 
allocated to Arizona was doubled, and 
that they were likewise brought into 
this state some six weeks earlier than 
was originally planned. Accordingly, 
we are now finished with our harvest- 


ing period, two months earlier than 
we finished during any of the past 
three years. The increase in value 
through proper harvesting of the crops 
is tremendous. We are now endeavor- 
ing to collect a fund from cotton 
growers, and related industries, in 
West Texas, New Mexico, California 
and Arizona, to be used for specific 
research on our irrigated cotton prob- 
lems. The National Cotton Council 
of America has agreed to absorb all 
the overhead of personnel, travel, office 
and laboratory expenses. 

It is generally agreed that it was 
largely through the bank’s efforts that 
Agricultural War Commodities was 
able to obtain some 250 government 
house trailers for their members. This 

See SERVICE FOR AGRICULTURE—Page 63 


The bank encourages diversification and trial of new methods, maintains close relations with farm organizations 


Mr. Taylor makes progress inspection of 160 acres 


of late spring lettuce 





Field Representative Kintner (left) inspects 


registered bull 
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DirEcCTOR 
(CLUTCHBILL 


lakes ‘Hot 
Collateral 





By 


FRED COPELAND 


The Ferndale National Bank gets stuck with a 
stolen diamond as security for a loan, and is 


faced with the prospect of a $1000 charge-off 


BU JILDAH bowed with ancient 
stiffness in the directors’ door- 
way of the Ferndale National 

Bank. He removed his old black hom- 
berg, thrust a long, bony hand into a 
breast pocket and drew out with an 
air of deep regret a battered black 
wallet. From it he extracted a folded 
gray paper which he opened and 
pushed slowly over the surface of the 
directors’ table. 

The blue fire from a six-carat dia- 
mond lay flaming under Director 
Clutchbill’s gray goatee. So large and 
brilliant was the stone it would have 
made the diamond merchants whistle 
in the jewel houses of Amsterdam. 
Moreover, it was mounted in so an- 
cient and unique a breastpin setting it 
still seemed warm from the fingers of 
Louis XVI. 

“My name is Abu Jildah. I ama 
refugee from a French province,” ex- 
plained the man sadly. “I want to 
get a temporary loan of $1,000 on the 
diamond.” 

“Hm’f, that’s the biggest diamond 
I ever saw,” breathed Mr. Clutchbill, 
“and I wouldn’t know a real one from 
a fake.” 

“You may let a jeweler here in the 








village examine it, if you 
wish.” 

““You are residing here?” 
Mr. Clutchbill regarded 
the man’s abnormal height, 
cosmopolitan white mustache with 
sharp upturned points, and watery 
pale blue eyes. 

“T rather fancy Ferndale,” evaded 
the man, “‘and want to be prepared to 
make a down payment if I can find a 
little place to my liking. I expect 
funds from France shortly.” 

“We aim to be of help to new- 
comers,” nodded Mr. Clutchbill gra- 
ciously. “I presume this diamond is 
worth $1,000.” 

“Oh, definitely, many times more.” 

“I don’t see, then, why we can’t let 
you have $1,000 on it.” — 

After Mr. Abu Jildah left with 
$1,000 of the Ferndale National’s 
20’s, Cashier John Atwood turned to 
Mr. Clutchbill. “I ain’t going to say 
a thing . . . only—only I’d love to 
know if that diamond is glass.” 

““You sort of doubt it’s a diamond?” 
Mr. Clutchbill picked it from John’s 
desk. “Shines natural.” 

“So does a glass eye.” 

*‘Hm’f, I’m beginning to get a leetle 





“lam a refugee,’ explained the man sadly. “I want 
fo get a temporary loan on the diamond” 


scared, myself. Better send it in to 
Boston and have it appraised.” 

After it went by express, a season of 
peace and contentment, which so often 
proceeds a knee-jerking event, de- 
scended on the little valley of Ferndale. 

Three days went by and then, the 
first thing one morning, the telephone 
set up an agitated jingle. 

“It’s long distance!” hollered Willie 
Dexter, the teller. 

“Better take it, Mr. Clutchbill. 
May be that diamond talking,” sug- 
gested John. 

The old director scuffed to the 
phone. ‘“Yes-s-s?” he began, and 
then: “Heh? Where did we get it? 
An old fellow fetched it in for col- 
lateral for a $1,000 loan.” 

The line suddenly delivered a reply 
that spread Mr. Clutchbill’s mouth 
open: “It’s a stolen diamond!’’ 

“Stolen! !”’ 

“Retain the person who brought it 
in,” commanded the phone with a 

See DIRECTOR CLUTCHBILL—Page 60 
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Guaranty Trust Company of New York 


FIFTH AVE. OFFICE MAIN OFFICE MADISON AVE. OFFICE 
Fifth Ave. at 44th St. 140 Broadway Madison Ave. at 60th St. 


To be opened: ROCKEFELLER CENTER OFFICE, 40 ROCKEFELLER PLAZA 
LONDON ¢ PARIS « BRUSSELS 


Condensed Statement of Condition, March 31, 1946 


RESOURCES 


Cash on Hand, in Federal Reserve Bank, and Due from Banks and Bankers . . . . $ 515,525,209.75 
U. Ss. Government Obligations . ° e 7 . o . ee + . . . > @.e + ° 2,060,896,995.82 
Loans and Bills Purchased ... . o. ate, a ae ch 897,933,684.37 
Public Securities . . . eee $ 85,583,920.32 

Stock of the Federal Bessrve Bank 


o 
7 . 

. . . * 7 ° 
- . 
. 
. 

















Pe 7,800,000.00 
Other Securities and Obligations . 16,841,543.81 
Credits Granted on Acceptances . . yar 2,882,936.45 
Accrued Interest and Accounts eschielile . - ie 10,940,502.94 
Real Estate Bonds and Mortgages . . > 1,585,249.90 
Items in Transit with Foreign Branches ond Net Bellenenes in 
Balances between Various Offices Due to Different Statement 
Date of Foreign Meamemes «© «© © ec ec ee eo eo 8 6 6,694.43 
125,640,847.85 
en: = ss. & + 2 + +e <e « «(2% & Ss & a ae es 9,369,527.19 
rn a ee a ee ee 6 8 Oe Re VS 8 Re 145,201.13 
pe ee ee ee ee ee ee ee ee ee ee ee ee ee ee ee ee ee ee ee eC 
LIABILITIES 
ee ae of 5 ie ee wee @ eo le ee ee ee 
I oe. ek ee ee ee Oe Oe ae 170,000,000.00 
eh. aS Boe ew @ « + @ ela eS a 54,865,940.97 
yo a ee ee ee ee ee ee ee ee ee ee ee er a res ee 
ee ee ee ee ee ee ee ee ee ee ee ee ee ee ee 36,368,646.60 
Deposits . eeeeeecv ee « « « SRR ReReee 
Treasurer’s Checks Outstanding ca le we 2s See 7,007,175.85 





Total Deposits . . . . 


ee eS % © © «© « «© « «  93,093,764,158.11 
Bills Payable ewe ee Se Oe os . 


. ° . . . . ° 132,000,000.00 





Acceptances. rae 6,562,176.48 
Less: Own Acceptances Held Ser lnvestment Swath 3,679,240.03 

$ 2,882,936.45 
Liability as Endorser on Acceptances and Foreign Bills . . . . 135,213.00 
Dividend Payable April 1,1946 . . . . « «© © «© «© « « 2,700,000.00 
Accounts Payable, Reserve for Expenses, Taxes, etc. . . . .« 26,794,570.98 





32,512,720.43 
+ ° ° . ° . . > . 7 . 7 . . $3,609,511,466.11 


Securities carried at $989,985,381.40 in the above Statement are pled to qualify for fiduciary powers, to secure public moneys 


as required by law, to secure Bills Payable, and for other purposes. Statement includes the resources and liabilities of the 
English, F h, and Belgian Br hes as of March 26, 1946. 





Total Liabilities . . + 7 . . . 
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WASHINGTON VIEWPOINT. 








By N. 


Commodore Vardaman 


Commodore James K. Vardaman, 
Jr., who has been confirmed for a 
fourteen-year term on the Board of 
Governors of the Federal Reserve 
System succeeding John S. McKee, 
has had both investment banking and 
banking experience. 

From 1914 until his military service 


in 1917 he practiced law in Jackson, . 


Mississippi. From 1919 until 1926 he 
was engaged in the investment bank- 
ing business in St. Louis. He entered 
commercial banking in the latter year, 
first as assistant vice-president and 
serving later as vice-president of the 
Liberty Central Trust Company of 
St. Louis and the First National Bank 
in St. Louis. He also served for two 
and one-half years as president of the 
Tower Grove Bank and Trust Com- 
pany, St. Louis. 

From 1933 to 1937, Commodore 
Vardaman was manager of the Recon- 
struction Finance Corporation there. 
In that period he has stated that he 
supervised the reorganization of more 
than 100 banks and trust companies, 
and also approved loans exceeding 
$120,000,000 and analyzed and de- 
clined loan applications exceeding a 
half billion dollars. 

He was called to active duty as 
head of the United States Navy Intelli- 
gence Office in St. Louis in June, 1941. 


¢ ° * 


Housing for Veterans 


A record volume of real estate loans 
are expected to be made in the next 
five years. 

More than two months have elapsed 
since President Truman’s housing 
Expediter Wilson W. Wyatt recom- 
mended a program of 2,700,000: homes 
in the next two years. Since then 
Congress has been wrestling with the 
Patman and Wagner-Ellender-Taft 
bills and the Truman Administration’s 
own housing program as outlined by 
Mr. Wyatt. 

However, a substantial amount of 
new home construction and moderni- 
zation is under way. For example, 
the Veterans Administration reports 
that as of April 5 a total of 111,982 
home loans have been approved for 
guarantee for an amount of $526,000,- 
000. Of these loans, claims have been 
paid on only nine, according to the 
Veterans Administration. 

“T don’t think we will have many 


P. GREGO RY, Washington Correspondent 





From left: Commodore Vardaman, Reserve Board Chairman Eccles, 
Associate Justices Reed, Douglas 


Commodore Vardaman is sworn in for a fourteen-year term 


foreclosures,”’ an official of the Veterans 
Administration said. ‘“‘We expect a 
rising market for the next four or 
five years.” 

The V. A. estimates that approxi- 
mately 15,000,000 veterans are eligible 
to obtain home construction loans 
under the G. I. Bill of Rights. As to 
the total loans made in the next five 
years, it is anybody’s guess, the V. A. 
says. 

The Veterans housing picture is 
complicated by the fact that many 
veterans are not anxious to finance 
expensive homes, particularly in the 
$10,000 class. In this connection the 
Federal Housing Administration be- 
lieves that financing should be con- 
centrated in the sound low-price field. 

To supply this need the FHA has 
reinstituted the Title I Class 3 loan 
program, because it is expected that 
this method of financing will be par- 
ticularly effective in rural areas and 
smaller communities and in some urban 
areas where the houses in the neighbor- 
hood are of corresponding value. 

According to FHA many of the 
veterans have already indicated that 
they do not feel confident enough of 
the future or that they want to stay 
in the same city or town to warrant 
buying houses of the $10,000 class. 
They do want small homes, where 
their mortgage payments will be 
small. Under the Title I Class 3 loan 
plan it is expected that veterans will 
build homes costing $3,000 to $3,500. 


Only minor changes have been 
made in the FHA regulations govern- 
ing Title I Class 3 loans. The maxi- 
mum term of amortization has been 
extended to twenty years and five 
months. The allowable interest rate 
is 4% per cent and the FHA charge 
for insurance is one-half of 1 per cent. 

According to the regulations lending 
institutions are insured against loss 
including progress payments made 
during the construction. The bor- 
rower may have six months to the date 
of his first payment which allows ample 
time to complete the construction and 
for the owner to move in and get 
settled before monthly payments be- 
gin. The FHA has increased the 
allowable foreclosure costs for the 
lending institution to two-thirds the 
actual cost where such amounts exceed 
the $75 previously allowed. 

Determination of the borrower’s 
credit is left entirely to the lending 
institution. The borrower is required 
to have an equity of at least 5 per 
cent of the appraised value of the 
completed property. 

Should a default occur the lending 
institution conveys a good title to the 
FHA and will receive immediately an 
all cash payment for its loss. To con- 
serve the Title I insurance reserve, the 
lending institution has the option of 
selling the acquired property at a price 
approved by the FHA and filing a 
claim for the actual loss incurred. 

All Title I Class 3 loans must be 
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Payroll bandits have adopted a new 
technique. They have given up violence 
and a racing getaway for a sedate and 
subtle approach. Instead of forcibly 
shooting it out with police as they relieve 
a messenger of the payroll, they now allow 
the bank to give them themoney. Yes, give! 


* * * 


The plan is brand new. The perpetrators 
are being sought. But the scheme is so 
simple that there is a chance of its spread- 
ing from city to city— perhaps to yourown. 
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The episode opens with a routine bank- 
ing transaction. A man goes to a teller’s 
window ing as an employee of one of 
the bank’s substantial customers. He 
makes a deposit to that firm’s account. 


* * * 


The deposit consists of checks, most of 
them drawn on out-of-town banks. As is 
customary, the depositor.presents two 
slips to the teller. One is for the bank rec- 
ords, the other is stamped by the teller and 
returned to the depositor to show his office 
that the deposit was made. 


* * * 


There is nothing about the phony em- 
ployee’s actions to arouse the teller’s 
suspicion. He’s friendly. He may remark 
casually that his boss has added this 
banking chore to his other duties. He 
leaves with a cheerful smile. 
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The depdsit has been timed so that it is 
made a day or so before the firm custom- 
arily draws cash for its payroll. Later 
that day the phony employee appears 
again at the same teller’s window. This 
time he presents a payroll check—a clever 
forgery. Since he has made a large deposit 
that same day, the teller has no doubt that 
he is ~ eae by the firm, and he cashes 
the check. 

7 os * 


The theft is not discovered until a bona 
fide employee of the firm presents the real 
payroll check—or until the checks de- 
posited by the forger return with the 
notation that no such accounts exist. This 
is a very smooth trick—as nearly fool- 

roof as any that have come to light in a 
ong time. But a very simple precaution 
would nullify it—just a rule that any 
teller must positively verify the identity 
of any depositor unknown to him. 


For the general protection of your custom- 
er's checks, why not have them produced on 
Hammermill Safety? Today, with manufactur - 
ing restrictions eased, this fine check paper 
is better than ever. We'd like you to see its 
improved quality and color range. A note on 
your bank letterhead will bring samples. 
Just address Hammermill Paper Company, 
1501 East Lake Road, Erie, Pennsylvania. 
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secured by a first mortgage, first deed 
of trust, or similar instrument which 
constitutes a first lien upon the prop- 
erty of the leasehold to the borrower. 

The FHA inaugurated Class 3 loans 
experimentally for a short period in 
1938. They were reinstated in 1940 
and were continued until 1942 when 
the war housing program under the 
new Title VI became fully operative. 
About 40,000 Class 3 loans in the 
amount of $100,000,000 were insured, 
all for financing small homes in the 
lowest price ranges. The record of 
loss on such loans has been among the 
lowest of any type of financing insured 
by FHA according to FHA Commis- 
sioner Raymond M. Foley. 

The FHA estimates that moderniza- 
tion loans will aggregate about $250,- 
000,000 annually. 

A Federal Housing Administration 
official who was asked as to the 
amount of loans the agency expected 
to make under the new housing regu- 
lations, replied that it all depended on 
the legislation enacted. He said that 
about one-half of the permanent hous- 
ing construction undertaken under the 
Wyatt plan would be financed by 
FHA if Congress enacted the Adminis- 
tration’s program. 

The agency has started an intensive 
drive, concentrated in most critical 
areas, to gain the co-operation of com- 
munities, dealers and lenders. Under 
the “remodel for veterans” program, 
property owners may obtain loans up 
to $5,000 for terms up to seven years 
and occupancy priority is given to 
World War II veterans. 


¢ ° 


RFC Participation Loans 


The Reconstruction Finance Corpo- 
ration has closed its first year’s experi- 
ence with “blanket participation agree- 
ment” loans without a loss, although 
2,498 agreements have been entered 
into between the agency and banks. 

To emphasize the success of the 
new lending plan, the RFC has in- 
creased the amount that can be loaned 
to $350,000 from $250,000. The loan 
total was expanded in order to include 
construction loans for contractors who 
are participating in the Federal Gov- 
ernment’s plan for 2,700,000 new 
homes in 1946 and 1947. 

The RFC discloses that about 2,800 
banks are participating in the “blanket 
participating agreement.” Under the 
agreement any bank can make a wide 
variety of business loans with an 
automatic guarantee providing that 
the RFC will absorb as much as 75 
per cent of any loss. 

An official of the RFC said that 
medium-sized banks are particularly 
interested in this new lending facility 
which was inaugurated early last year. 
In view of the excellent risk record, 


together with the disclosure that 
Representative Brent Spence, chair- 
man of the House Banking and Cur- 
rency Committee, introduced legisla- 
tion to extend the life of the lending 
agency to 1952, it might be said that 
the “B. P. A.” plan will be continued 
indefinitely. 

The growth of “B. P. A.” loans is 
reflected in these official RFC statis- 
tics. Agreements approved between 
the agency and banks in the April- 
June, 1945, period totaled 166; in the 
July-September quarter they rose to 
403; and in the last quarter of 1945, 
the total was 635. In the first quarter 
of 1946 agreements totaled 2,498. To 
date the RFC and the banks have 
jointly participated in guaranteeing 
approximately $100,000,000 in business 
loans under the “B. P. A.” agreement. 
RFC officials are confident that the 
total will expand rapidly in the coming 
months. 

To expand loan volume, the RFC’s 
thirty-one offices are circularizing 
banks of the advantages of the new 
lending plan. Some of the loans 
already made are of only six months’ 
maturity, but the agency is emphasiz- 
ing longer credit terms. 


o ° ° 


Flannagan Bill 


The House approved Flannagan bill 
which would remove all Federal farm 
lending agencies from the jurisdiction 
of the Agricultural Department ran 
into opposition from Secretary of 
Agriculture Clinton P. Anderson. 

Mr. Anderson in a five-page letter 
to Senator Elmer Thomas (D., Okla.), 
chairman of the Senate Agriculture 
Committee, stated he “strongly op- 
posed” the House measure. He pro- 
posed the creation of a Senate- 
approved advisory farm credit board 
to operate within his department to- 
ward “co-ordination and improve- 
ment” of activities in this field. 

In voting the Flannagan bill, House 
members based their action on what 
they said was a need to keep agricul- 
tural credit out of politics and to 
substitute an over-all lending agency 
“along sound business lines” for a 
set-up that has grown “like topsy,” 
with overlapping of services, personnel 
and functions. 

The Flannagan bill provides for 
supervision of the proposed credit 
agency by a long-term, bipartisan 
policy board. 

Secretary Anderson advised Senator 
Thomas that the mutual contributions 
of the Farm Credit Administration, 
Farm Security Administration, and 
Rural Electrification Administration 
would be seriously curtailed unless 
their credit functions continue to be 
properly related within the Depart- 
ment of Agriculture. 
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Emblem of Republic National 

Bank of Dallas, which appears 

as part of the surface design of 
its checks. 














Another leading bank using Hammermill Safety 


Republic National Bank of Dallas was estab- most influential institutions in the Southwest. 
lished in February, 1920. Since that time its We are proud that its checks are on Ham- 
resources have grown from $500,000 to more mermill Safety paper. The sample check shown 
than $300,000,000! below is on chainline Hammermill Safety with 

Today it is the sixty-third largest bank in a reproduction of the bank and its emblem as 
the United States—recognized as one of the _ part of the surface design. 
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MANUFACTURED BY HAMMERMILL PAPER COMPANY, ERIE, PA FOUNDED 1898 
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THE WATERMARK IS YOUR 








@ Yes, here’s your guide to buying prestige- 
building letterhead paper. You'll be safe 
if the watermark reveals the answers to 
these three questions because the finest 
papers are made from cotton fibres... 
the more cotton fibre, the finer the paper. 
Finally, it should reveal who made it... 
like Fox River, who has been making fine 
cotton fibre papers since 1883. 

For instance, our English Bond is water- 
marked as illustrated. It's a beautiful paper 
for letterheads, forms, envelopes and any 
business contact papers or outgoing mail. 
Ask your printer, lithographer or engraver 
about Fox River papers. He'll be glad to 


recommend the paper with the correct cotton 
fibre content for each business need. 


BOND, LEDGER AND ONION SKIN PAPERS 








FOX RIVER PAPER CORPORATION 


419-E So. Appleton Street, Appleton, Wisconsin 
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“In view of the urgency of the situ- 
ation,”” Mr. Anderson said, he had not 
cleared his substitute proposals with 
the Bureau of the Budget before send- 
ing them to the Senate Agriculture 
Committee. Secretary Anderson’s chief 
suggestion was that a seven-man 
agricultural credit board be set up 
within the Department of Agriculture, 
operating on a “part-time basis,” to 
advise him on all matters relating to 
agricultural credit. 

These are the goals for the board 
listed by Mr. Anderson: 

1. Stabilization and strengthening 
of the agricultural farm credit system. 

2. Aid in enabling farmers to “‘make 
maximum progress in obtaining full 
ownership of their co-operative institu- 
tions.” 

3. Provision of “‘adequate financial 
assistance at reasonable cost” for 
farmers. 

4. Aiding farmers to become owners 
of “family-size farms.” 

5. Giving persons in rural areas 
maximum assistance in establishing 
co-operatives to obtain electrical serv- 
ice and equipment. 


7 ° + 


Bank Earnings 


The Federal Reserve Board esti- 
mates that bank earnings in 1945 
reached their peak because of the cur- 
rent debt reduction policy of the 
Treasury and continued high expenses. 

The high earnings last year were 
attributed in large part to substantial 
profits enjoyed by banks from their 
trading in Federal securities. Net 
profits after taxes of all member banks 
aggregated $794,000,000 in 1945, and 
the ratio of net profits to total capital 
accounts was 11 per cent. About one- 
third of the net profits was paid out as 
dividends to shareholders, while the 
remainder was added to capital ac- 
counts. 

The trend for higher bank earnings 
developed in 1942 and has continued 
to advance during the war years. The 
Federal Reserve Board observes that 
“unlike manufacturing profits, bank 
profits did not spurt up suddenly at 
the beginning of the war; indeed 
profits in 1942 were below those of 
1941 and were not much above the 
general average of the 1930’s. Since 
1942, however, bank profits have 
exceeded those of the late 1920’s, the 
latest period of high earnings.” 

The Reserve Board emphasizes in 
analyzing member bank profits that 
the bulk of earnings came from profits 
from United States Government securi- 
ties. Earnings from other sources re- 
mained almost unchanged over the 
war period. 

An analysis of bank earnings for a 
25-year period ending 1945 shows that 
in this interval interest and dividends 


on securities has supplanted earnings 
on loans as the principal source of bank 
earnings. For the year 1945 the 
amount of interest on United States 
Government securities reported by 
member banks amounted to $997,000,- 
000, or almost half of gross income. 
For all commercial banks this amount 
must have been about $1,150,000,000, 
the Reserve Board observes. 

“Since member banks held an aver- 
age of $71,790,000,000 of Governments 
during the year, the average return on 
these securities was in the neighbor- 
hood of 1.39 per cent. This return is 
about 0.15 per cent lower than the 
estimated 1.54 per cent for member 
banks in 1940,” the analysis says. 
“Nevertheless estimated earnings on 
government securities were more than 
four times as great in 1945 as in 1940 
because of an increase during this 
period of $57,000,000,000 in average 
holdings of government securities. 

“One of the striking developments 
of the war period has been the conver- 
gence of average rates of interest in- 
come on government securities for the 
various classes of banks. Before the 
war most money market banks con- 
centrated their portfolio holdings in 
relatively short-term issues and re- 
ceived a correspondingly lower average 
return. Country banks, on the other 
hand, held larger proportions of Treas- 
ury bonds and received a correspond- 
ingly higher average yield. The policy 
followed by the Treasury since the 
fall of 1942 of allowing only the 
relatively short or intermediate term 
securities issued to be eligible for bank 
ownership has tended, however, to 
reduce this differential.” 


4 S * 


Fiscal Policy 


Differences over fiscal policy still 
exist between Secretary of the Treas- 
ury Fred M. Vinson and Marriner S. 
Eccles, chairman of the Federal Re- 
serve Board. However, both men 
agree that inflation is the problem 
that must be solved. 

Mr. Eccles warned that monetiza- 
tion of the Federal debt was a danger- 
ous policy. He said that the Federal 
Reserve Board would be powerless 
under its present authority to control 
credit under present Treasury policy. 

Generally, there is an agreement in 
the desire to shrink the excess reserves 
of the commercial banks without up- 
setting reconversion or setting into 
operation deflationary factors. 

Mr. Eccles believes that now is the 
time to control these inflationary fac- 
tors, while officials close to Mr. Vinson 
are cautioning him against haste, 
pointing out that tampering with the 
credit structure during reconversion 
may be detrimental. 
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TO BANKS 
WITHOUT A FOREIGN DEPARTMENT 


Yimely Business 


LETTERS OF CREDIT—both domestic and foreign—are 
increasingly used as a financing method by business 
today—whether as buyer or seller. There are definite, 
practical reasons for this trend—time saved, flexibility 
permitting quick decisions in concluding a deal, and 
reduced time involved in credit investigation. 

You do not need a foreign department to participate 
in this trend. You provide the judgement of credit and 
knowledge of the character and standing of the borrower; 
we provide the mechanics of issuing the Letter of Credit. 
Your customer benefits, and both your institution and 
ours are adequately compensated. 

Write us about Letters of Credit and we will explain 


how we can “get together” on handling such transactions. 


THE PHILADELPHIA 
NATIONAL BANK 


PHILADELPHIA 1, PA. * ORGANIZED 1803 





MEMBER FEDERAL DEPOSIT INS URANCB CORPORATION 
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MANUFACTURERS 
TRUST COMPANY 





Condensed Statement of Condition as at close of business 











March 31, 1946 

RESOURCES 
Cash and Due from Banks . .  . $ 366,135,931.04 
U. S. Government Securities . . ~. 1,417,231,943.04 
U. S. Government Insured F. H. A. 

Mortgages... are 4,117,598.72 
State and Municipal Bonds ae Te 29,229,124.12 
Stock of Federal Reserve Bank . . 2,475,000.00 
Other Securities . . sail 22,137,946.81 
Loans, Bills Purchased pe Bankers’ 

Acceptances . . e- wreee 527,435,424.21 
ER >, Se Pe es. en 7,743,719.52 
Banking Houses . . Bi gis 11,381,530.67 
Other Real Estate Equities » ean 324,003.73 
Customers’ Liability for Acceptances. 6,840,417.05 
Accrued Interest and Other Resources 6,380,908.53 

$2,401,433,547.44 
LIABILITIE 
Capital . . . . $41,250,000.00 
Surplus. . . .  41,250,000.00 
Undivided Profits . 31,893,451.33 $ 114,393,451.33 
Reserve for Contingencies Pir ere” 9,623,899.91 
Reserves for Taxes, 

Unearned Discount, Interest, etc. . 7,935,840.10 
Dividend Payable April 1,1946 . . 1,237,498.20 
Outstanding Acceptances . . ’ 7,946,118.50 
Liability as Endorser on Acceptance 

and Foreign Bills . . ; 673,517.90 


Depemits . +s + 6 0 + + (lt Re nse 





$2,401,433,547.44 


United States Government securities carried at $456,840,260.93 are ledged to 
secure U. S. Government War Loan Deposits of $427,751,906.02 and other public 
funds and trust deposits, and for other purposes as required or permitted by law. 


Principal Office: 55 Broad Street, New York City 
69 BANKING OFFICES IN GREATER NEW YORK 
European Representative Office: 1, Cornhill, London, E. C. 3 


Member Federal Reserve System 
Member New York Clearing House Association 
. Member Federal Deposit Insurance Corporation 
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ARTHUR W. McCAIN 


New president, Chase National Bank 


A 52-year-old banker who has been 
engaged in commercial and foreign 
banking for 32 years has been elected 
president and a director of The Chase 
National Bank of the City of New 
York. He is Arthur W. McCain, a 
vice-president since 1929. 

H. Donald Campbell, president 
of the bank since 1934, has been elected 
vice-chairman of the board. Mr. 
Campbell and Mr. McCain, together 
with Winthrop W. Aldrich, chair- 
man of the board, now constitute 
Chase’s top management group. 

During the past 12 years Mr. Mc- 
Cain has been the zone officer in charge 
of the bank’s business in the Far West, 
and for two years he also has had 
charge of the New York State and 
New Jersey zone. He is widely identi- 
fied with the financing of aircraft 
manufacturing and air transport com- 
panies, and with war production loans. 

For several years after joining the 
Chase staff Mr. McCain was a vice- 
president in the foreign department 
specializing in loans on commodities, 
particularly cotton and wheat. He 
likewise had charge of the bank’s busi- 
ness and banking relationships in 
South America, where he previously 
had spent 12 years as a junior official 
in branches of the First National Bank 
of Boston and the National City Bank 
of New York. He began his banking 
career as a clerk in the Bank of Jones- 
boro, Jonesboro, Arkansas, following 
graduation from Washington and Lee 
University. 

* 


The man who has introduced novel- 
ties into banking and made them pay, 
Wiley R. Reynolds, last month made 








news again when he definitely stepped 
into the “big league” through pur- 
chase of controlling interest in The 
First National Bank of Miami, Florida, 
and its three affiliates from Edward 
C. Romfh. 

Mr. Reynolds’ other bank holdings 
are the First National Bank in Palm 
Beach, First National Bank in Fort 
Worth, First National Bank in Ft. 
Lauderdale, and the American Na- 
tional Bank of Miami. This banking 
group is now the second largest in the 
State of Florida, with deposits over 
$274,981,000. 

Mr. Romfh, one of Florida’s best- 
known bankers, retires from active 
business after 45 years as head of the 





WILEY R. REYNOLDS 


Makes banking news in Florida 


First National Bank of Miami. The 
purchase from the Romfh family in- 
cluded the 8-story First National build- 
ing and the affiliated First Trust Com- 
pany’s 15-story building in Miami. 
Other affiliates procured were the 
First National Bank of Coral Gables 
and the Little River Bank & Trust 
Company of Little River. 

Mr. Reynolds has become president 
of the First National Bank of Miami, 
and H. Blake Oliver is first executive 
vice-president. Mr. Oliver is now 
president of the American National 
Bank in Miami, which will be merged 
with the First National to form the 
largest individual bank in Florida, 
with deposits of around $163,000,000. 
The continuing name will be the First 
National Bank. ; 

* 


Another important merger brings 
together two Pittsburgh institutions, 
The Farmers Deposit National Bank 


of Pittsburgh and the Pitt National 


Bank, to form a bank with total re- 
sources of more than $200,000,000. 

A branch bank, known as the Pitt 
Branch of The Farmers Deposit Na- 
tional Bank, has been opened in the 
quarters formerly occupied by the 
Pitt National at Liberty and Fifth 
Avenues. All the executive and em- 
ployee personnel of the Pitt National 
has been retained to operate the new 
branch. Andrew J. Huglin, presi- 
dent of the merged institution, has 
become a vice-president and director 
of Farmers Bank, and in addition to 
other important duties will have 
general supervision over the operations 
of the Pitt Branch. John S. Smith 
continues as president of The Farmers 
Deposit National Bank. 


e 


After serving for 16 years as execu- 
tive vice-president of the Third Na- 
tional Bank & Trust Company, Spring- 
field, Massachusetts, George J. Clark 
has been elected president of the 
bank. He succeeds Frederic M. 
Jones, who becomes chairman of the 
board following a span with the bank 
covering 35 years. 

Mr. Clark joined the Third National 
in 1926 when it was consolidated with 
the Chicopee National Bank, of which 
he was cashier. He is known as one 
of the foremost credit authorities in 
his section of New England. 

Russell B. Neff has been named a 





GEORGE J. CLARK 


Heads large New England Bank 


vice-president of the bank, and will be 
associated with its credit functions. 


o 


Sidney B. Congdon, president, 
National City Bank of Cleveland, was 
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INCE its founding 100 years ago, the Pennsylvania 
Railroad has paid to its employees, stockholders and 
bondholders approximately twelve and a half billion dollars. 





Never once over that century has it failed to meet a 
financial obligation when due. 





To its employees the Pennsylvania has paid in wages a 
sum exceeding ten billion dollars. 


To stockholders, it has paid a cash return in every year 
since 1847—a total of a billion and a quarter dollars. 


To bondholders—individuals, and insurance companies, 
savings banks, trust companies, representing the savings of 
many millions of individuals—it has paid in interest more 
than a billion dollars. 


From the beginning, the Pennsylvania has been a railroad 
built by the people for the people. The money to construct 
it as the shortest route between East and West came from 
people of all walks of life in the form of subscriptions to 
shares of $50 each, payable in ten $5 installments. Today, 
with 13,167,754 shares outstanding, the average holding is 
only 61% shares, and of the 214,995 stockholders of the 
railroad 106,139—or more than 49%—are women. 





Thus, not only has the Pennsylvania Railroad served the 
American people through continually improving transpor- 
tation at low cost—but through wages, dividends and 
interest (plus huge purchases of materials in the area 
served)—it has contributed vitally to the prosperity of 
communities and to the welfare and economic security of 
many thousands of American citizens. 
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elected president of the Association of 
Reserve City Bankers at the annual 
meeting held last month at Palm 
Beach, Florida. Named association 
vice-president was George S. Eccles, 
president of the First Security Bank, 
Ogden, Utah, and vice-president of the 
First National Bank, Salt Lake City. 

John W. Nichols, vice-president, 
Continental Illinois National Bank and 
Trust Company, Chicago and Joseph 
J. Schroeder, of Chicago, were re- 
named treasurer and secretary, respec- 
tively. 

L. J. Bryan, Jr., president of the 
Second National Bank of Houston, 
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was elected chairman of the executive 
committee, and the new vice-chairman 
is Philip L. Ray, chairman of the 
executive cormmittee, the First Na- 
tional Bank of St. Paul. 


* 


Elected to head the Bankers Associ- 
ation for Foreign Trade as president is 
P. A. Kinnoch, vice-president of the 
American Trust Company, San Fran- 
cisco. He was chosen last month at 
the annual convention at French Lick, 
Indiana. The following three vice- 
presidents were elected: W. L. Gray, 
vice-president, First National Bank of 











().. aspect of the word 


“Central” in our name is, of course, our 
central location in an important industrial 
area, bringing widespread contacts in busi- 
ness and banking during our 56 years. 

Just now we’re working closely with busi- 
ness problems related to exporting from the 
interior. You may be interested in read- 
ing our booklet: “The Future of Foreign 


Trade?’ We’ll send it anywhere on request. 


CENTRAL NATIONAL BANK 
of Cleveland 


CLEVELAND 1, OHIO 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
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Boston; C, E. Hunter, vice-president, 
New York Trust Company, New York 
City; and J. M. O. Monasterio, 
vice-president, Mercantile-Commerce 
Bank and Trust Company, St. Louis. 
A. R. Angell, assistant vice-presi- 
dent, Crocker First National Bank, 
San Francisco, was named secretary, 
and R. B. Hall, vice-president, Phila- 
delphia National Bank, was elected 
treasurer. 
S 


Important promotions at the City 
National Bank of Baton Rouge (Loui- 
siana) include the elevation of Lewis 
Gottlieb to the presidency, succeed- 
ing Wade H. Bynum who died March 
1, and the election of A. R. Johnson 
as executive vice-president. Both 
were formerly vice-presidents. Mr. 
Gottlieb, a law graduate of Louisiana 
State University and Columbia Uni- 
versity, joined the bank in 1933. He 
is a past presi- 
dent of the Baton 
Rouge Chamber 
of Commerce 
and affiliated 
with many other 
activities. Mr. 
Johnson, for- 
merly a vice- 
president of the 
National Ameri- 
can Bank & 
Trust Company 
of New Orleans, 
has been with the Baton Rouge bank 
since 1937. He was at one time a state 
bank examiner and acting commis- 
sioner of banking, was the State’s first 
Commissioner of Public Welfare, and 
is a past president of the Louisiana 
Bankers Association. 


LEWIS GOTTLIEB 


e 


Of wide interest is the appointment 
of David Rockefeller, youngest son 
of John D. Rocke- 
feller, Jr., as an 
assistant manager 
in the foreign de- 
partment of The 
Chase National 
Bank, New York 
City. He joined the 
staff at the head 
office of the bank 
last month, follow- 
ing three and a half 
years of service in 
the Army including two years of over- 
seas duty in North Africa and France. 
Enlisting as a private, he was a captain 
at the time he was demobilized. 

Before joining the Army, Mr. Rocke- 
feller had been secretary of Mayor 
LaGuardia in New York City, and 
later served as assistant regional direc- 
tor of the United States Office of De- 
fense, Health and Welfare Service. 





DAVID ROCKE- 
FELLER 
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Look at your investment this way 


Farmers can’t keep their dairy cows in a Everyone has investments that can’t be 


vault. Yet if anything should happen to 
the herd, the farmer would stand to lose 
plenty! So a great many of them turn to 
Hartford Mortality Live Stock Insurance 
for protection! 

There’s a lesson here for all of us. 


locked up—a home, furniture, automo- 
bile, business, property of every kind. And 
everyone can guard these investments, by 
policies of the Hartfords, the companies 
that write practically all forms of in- 
surance except personal life insurance. 








Journey’s end 


Let this familiar scene remind you: Over- 
age cars mean increased accident hazards. 
Drive your car safely. And be ready for 
what might happen. . . protect yourself with 
| Hartford’s broad coverage Automobile 


Are you “loss-proof?”’ 


Burglars are on the prowl in rising 
numbers. A good time for mer- 
chants to get the broad single- 
olicy protection of Hartford 





torekeepers’ Burglary and Rob- 
7 Insurance. bery Insurance. It covers holdup, 
burglary of safes, stocks of goods 
and damage done by intruders. 
oe Wherever you go...he’s already there 






It’s comforting to know that your good 
Dm, friend—the Hartford Agent—is always near 
at hand, ready to serve you, no matter where 
ou travel in the U. S. A. or Canada, in Alaska, 
awaii or Puerto Rico. That's another advan- 
tage of ooing business with companies that 
operate as widely as the Hartfords do. 


Hartford Insurance 


Hartford Fire Insurance Company « Hartford Accident and Indemnity Company 
Hartford Live Stock Insurance Company 


Writing practically all forms of insurance except personal life insurance * © Hartford 15, Conn. 





Invitation to attorneys... 


Do you want speedy action 
for your clients’ Fiduciary 
and Court Bond require- 
ments? You can make: ar- 
rangements which will as- 
sure prompt handling of 
such bonds through your 
local Hartford representative. 
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ECURITY- FIRST 


NATIONAL BANK 


OF LOS ANGELES 
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STATEMENT OF CONDITION 
March 30, 1946 


RESOURCES 


Cash and Due from Banks 
U. S. Government Securities . 
State and Municipal Securities 
Other Bonds and Securities 
Loans and Discounts 


“ee sa oe $ 297,336,742.97 
. $1,170,681,234.36 
37,504,221.26 


11,248,941.47 1,219,434,397.09 








227,926,002.56 
Earned Interest Receivable pei A 4,556,955.69 
Customers’ Liability under Acceptances and L/C . 797,407.17 
Bank Premises ee 5,146,297.63 
Vaults, Furniture and Fixtures 1,178,443.96 
Other Assets . eee Bi, eee 145,205.87 
ET el do dh rues, kg tie ede. Ge. ge ae Val $1,756,521 ,452.94 
LIABILITIES 
Capital . ‘ $24,000,000.00 
ae . oy sb le 26,000,000.00 


Undivided Profits 22,000,000.00 $ 72,000,000.00 
Reserves for Contingencies, Interest, Taxes, Dividends 10,945,749.29 
Interest Collected — Unearned 








ie Se 2 643,827.85 
Acceptances and Letters of Credit Liability 797,407.17 
Other Liabilities . ; OE ae TIO ee 142,338.56 
Deposits —Time . . $ 577,969,485.90 

—Demand . . _1,094,022,644.17 _ 1,671,992,130.07 
GE: ters sie 5) my 9k gga” Weed $1,756,521 452.94 


United States Government and other securities carried at $259,732,780.01 are pledged 
to secure U. S. Government War Loan Deposits of $217,045,304.45 and other public 
funds and trust deposits and for other purposes as required or permitted by law. 


MANAGING COMMITTEE 
J. F. SARTORI 

Chairman Board of Directors 

GEORGE M. WALLACE 
President 


L. W. CRAIG 
Vice President 


_ JAMEs E. SHELTON 
Chairman Executive Committee 


CHESTER A. RUDE 
Vice President 
C. T. WIENKE 
Vice President 


MEMBER FEDERAL RESERVE SYSTEM e MEMBER FEDERAL DEPOSIT INSURANCE CORP. 
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A graduate of Harvard University, 
he also took post-graduate work there 
and at the London School of Eco- 
nomics, and received his Ph.D. degree 
at the University of Chicago. 


o 


Directors of the Northwest National 
Bank of Chicago last month elected 
Wilfred H. Heitman as president. 
He succeeds Cushman H. Bissell, 
who resigned as president but con- 
tinues to serve as chairman of the 
board. 

Mr. Heitman, formerly trust officer 
of a Chicago loop bank, has been a 
vice-president and director of North- 
west National since its organization in 
1941. Only 40 years of age, he is one 
of the youngest bank presidents in 
He plans an aggressive 
development of the bank’s consumer 
credit services. 

When the Northwest National Bank 
opened for business June 14, 1941, it 
had total deposits of $167,000. Cur- 
rent deposits are in excess of $26,000,- 
000. 


> 


Still another new president is 
E. William Weeks, Jr., who heads 
the Brotherhood 
State Bank, Kansas 
City, Kansas, after 
having been execu- 
tive vice-president. 
He succeeds Dr. 
LaVerne B. Spake, 
who has sold his. 
interest in the bank 
and resigned as 
president and direc- 
tor. Mr. Weeks has 
been with the institution since it was 
organized in 1924, starting as a book- 
keeper. Previously he was connected 
with the Columbia National Bank, 
Kansas City, Missouri. 


* 





E. W. WEEKS, Jr. 


After 23 years in bank examination 
work, during which time he rose to the 
position of Assistant Chief National 
Bank Examiner with supervision over 
1,400 banks in three Federal Reserve 
Districts, E. F. (Jack) Allen has 

, succumbed to the 
urge to get back to 
the operative end 
of the banking busi- 
ness and has joined 
The First National 
Bank and Trust 
Company of Tulsa 
as a vice-president. 
Early in his career 
he was assistant 
cashier of the 
Peoples National 
Bank of Clinton, Missouri, and then 
cashier of the First National Bank, 





E. F. ALLEN 
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We are fast friends 


Nothing is prized any more highly by 
The Pennsylvania Company than the 
warm, firm friendship that exists be- 
tween this old financial institution and 


its Correspondent Banks. 


This fine friendship keeps us eager 
to render the very best service it is 
possible for us to give. 


And our Correspondents are appre- 
ciative. They especially like the great 


speed with which we handle transit 
items. In fact, our speed is as fast as 
the airplane, for we are one of the 
nation’s largest users of air mail for 
check collection purposes. 


All in all, our relationships with our 
Correspondent Banks show just how 
much mutual understanding and co- 
operation really mean to those in the 
banking business. 


THE 


PENNSYLVANIA 
COMPANY :0: wssnscrs o 


LIVES AND GRANTING 
ANNUITIES « Founded 1812 


PHILADELPHIA 


MEMBER FEDERAL RESERVE SYSTEM . FEDERAL DEPOSIT INSURANCE CORPORATION 
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Typical of the strong backing 
given agents and banks co- 
operating under the Bank and 
Agent Auto Plan, this Aitna 
Agent’skitcontains newspaper 
ads, radio announcements, 
envelope enclosures, policy 
slips and stickers, counter 
cards, posters, sample letters 
and publicity releases . . . pro- 


motion that spells teamwork 


... that brings results. 





TEAMWORK...FOR YOU 


Etna Agents throughout the United States stand 
ready to work with and for their local banks to make 
a success of the Bank and Agent Auto Plan. Their 
personal sales work with A£tna policyholders and 
their tens of thousands of other live prospects is 
backed by aggressive advertising and other promotion. 

To bankers, their co-operation, their trained sales 
skill and their modern promotional methods can help 
bring a large volume of superior risk automobile 


finance business. These new contacts will help any 


bank build for the future and broaden its service to 
its Own community. 

Other insurance companies and thousands of other 
agents, including members of the National Associa- 
tion of Insurance Agents, are also on their toes in 
co-opefating with this plan. 

Their interests and yours are parallel. Their team- 
work is yours to command. Banks, Insurance Agents 
and the public can all benefit from the Bank and 
Agent Auto Plan. Will you investigate its merits today? 





HARTFORD 


ETNA CASUALTY AND SURETY COMPANY 


Affiliated with tna Life insurance Company 
Automebile Insurance Company — Standard Fire Insurance Company 


* CONNECTICUT 
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Louisburg, Kansas. He resigned in 
1923 to become a national bank ex- 
aminer in the Tenth (Kansas City) 
Federal Reserve District, and later 
was advanced to the New York district 
where examination of some of the 
nation’s largest banks was his regular 
routine. 
+ 


After more than three years’ service 
with the Chemical 
Warfare Division of 
the U. S. Army, 
Major George E. 
Dawson recently 
returned to the 
Wells Fargo Bank 
& Union Trust 
Company, San 
Francisco, as 
advertising man- 
ager. 


GEORGE E. 
DAWSON 


o 


The secretary of the Oklahoma 
Bankers Association since 1918, Eu- 
gene P. Gum, was elected president 
of Central States Conference at the 
annual meeting in Chicago recently. 
This organization, founded in 1912, is 
comprised of state secretaries and other 
state association officers from sixteen 
states in the central area of the coun- 
try. Other Conference officers chosen 
at the meeting are: First vice-presi- 
dent, Wall G, Coapman, secretary, 
Wisconsin Bankers Association; second 
vice-president, David M. Auch, 
secretary, Ohio Bankers Association; 
secretary-treasurer, Robert E. Lee 
Hill, secretary, Missouri Bankers 
Association. 

e 


Shortly after his return to London 
from the international monetary confer- 
ence at Savannah, Georgia, the noted 
British economist, Lord Keynes, 62, 
died from a heart attack. He headed 
the British delegation at the Bretton 
Woods conference, and is best known 
for his views on Government deficit 
spending to halt deflation. Heis credited 
with an important role in shaping U. S. 
spending policies in the ““Thirties.” 

Sd 


Ernst C. Ophuls has been ap- 
pointed European representative of 
Bank of the Man- 
hattan Company, 
with headquarters 
in London, Eng- 
land. Mr. Ophuls, 
until recently a 
Major in the U. S. 
Army, was for 12 
years associated 
with the Bank of 
America, San Fran- 
cisco, having been 
an assistant vice-president. 





ERNST C. OPHULS 








Following his return from the Armed 
Forces, Walter P. Andrews has been 
promoted from assistant cashier to 
assistant vice-president of Bank of the 
Manhattan Company, New York City, 
and will serve as a representative in 
the Central Western States. 


S 


Fifty years of service with the First 
National Bank, Oshkosh, Wisconsin, 
during which time he rose from messen- 
ger to president of the bank, occa- 
sioned- an anniversary dinner for 
Louis Schriber with the directors, 
officers and employees as hosts. Mr. 


39 


Schriber has been president of the 
bank since 1924. His father, Charles 
Schriber, was connected with the bank 
and a predecessor institution for 60 
years, making a total combined service 
record for the two men of 110 years. 


J. W. McHaffie and H. D. Moore 
have been advanced from assistant 
vice-presidents to vice-presidents at 
The National City Bank of Cleveland. 
Mr. McHaffie heads the foreign bank- 
ing department and Mr. Moore is 
connected with the credit department. 








BALTIMORE, MD. 
COLUMBIA, S. C.. 





Sound, Seasoned 


SHORT TERM INVESTMENTS 
x“ &e & 


Consolidated collateral trust debentures of 
the Federal intermediate credit banks, 
joint and several obligations of these in- 
stitutions, are issued under authority of 
the Federal Farm Loan Act, as amended. 


The Debentures are legal investment for trust funds, 
insurance companies and savings banks in New York 
and other States. They are eligible to secure all fiduciary, 
trust and public funds under authority or control of 
officers of the United States. They are approved security 
for deposits of postal savings funds. 


Maturities to six months may be purchased by the Federal 
reserve banks and are acceptable by them as collateral 
for fifteen day loans to member banks. Denominations of 
$5,000, $10,000, $50,000, $100,000, maturing in three to 
twelve months, are offered periodically through recog- 
nized dealers and dealer banks at current market rates. 


THE FEDERAL INTERMEDIATE CREDIT BANKS 


SPRINGFIELD, MASS. LOUISVILLE, KY, 
NEW ORLEANS, LA. OMAHA, NEB, BERKELEY, CAL. 
ST. LOUIS, MO. 
Further information regarding the Debentures may be obtained from 
CHARLES R. DUNN, Fiscal Agent 31 Nassau Street, New York § 


ST. PAUL, MINN. HOUSTON, TEX. 


WICHITA, KAN. SPOKANE, WASH, 
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everal unusually large bank embezzle- 
ments during recent months, plus a sharp in- 
crease in bank robberies, have caused consider- 
able concern in banking circles. Many bankers 
are wondering about the adequacy of their 
present bonding and insurance protection. 
In view of today’s low rates for 
Bankers Blanket Bonds, and particularly the 
substantially reduced charge for the second 
$100,000, $500,000, or $1,000,000 of cover- 
age, every bank should now find it well within 
its means to carry needed “‘shock-loss” protec- 
tion...’a generous amount of coverage over 
and above the normal minimum. 
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Said the editor of The American Banker 
recently, “The question of adequate bonding 
and casualty coverage is a subject that ought 
to be reviewed periodically, and now, as we 
enter the postwar period of potential large 
scale bank robberies, employee misfeasance 
and ‘mysterious disappearances, seems a par- 
ticularly appropriate time for such a critical 
review.” 

There’s an experienced F&D repre- 
sentative in your community—ready to help 
you analyze your bonding and insurance cover- 
ages in the light of today’s requirements. Why 
not call him right now? 


FIDELITY, SURETY AND BANKERS BLANKET BONDS 
BURGLARY, ROBBERY, FORGERY AND GLASS INSURANCE 


FIDELITY AND DEPOSIT 
COMPANY OF MARYLAND 


Founded 1890 — Baltimore, Md. 


WITH WHICH IS AFFILIATED THE AMERICAN BONDING COMPANY OF BALTIMORE 


In writing to advertisers please mention The Burroughs Clearing. House 
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CANADIAN BANKING 





By JAMES MONTAGNES 


Foreign Branches 


With foreign trade accounting for 
about a third of Canada’s national 
income, Canadian banks have for 
many years maintained branches in 
many parts of the world. These 
foreign branches do not as a rule do a 
general banking business, unless they 
are licensed to do so under the laws of 
the individual countries. The primary 
aim of these branches when established 
was to further Canadian foreign trade. 

The United States and Great Britain 
are usually first countries where Ca- 
nadian banks open branches. Thus 
the Dominion Bank opened a branch 
in London in 1911 and in New York 
in 1919. The Canadian Bank of Com- 
merce and the Bank of Nova Scotia 
each have an office in London, while 
the Bank of Montreal and the Royal 
Bank of Canada each have two offices 
in London. Each of these banks also 
has an agency in New York, while the 
Bank of Montreal also has offices in 
Chicago and San Francisco. The 
Canadian Bank of Commerce has 
offices in Portland, Oregon, Seattle, 
San Francisco and Los Angeles, the 
latter two branches being registered 
as a California bank and doing general 
banking business. In Paris, France, 
the Royal Bank of Canada and the 
Banque Canadienne Nationale each 
have a branch registered to do a 
general banking business. Barclays 
Bank (Canada) has no direct branches 


Map shows bank’s correspondents 








D> Through our arrangemene 
with our banking cotrespondents 
in South Ametica we can provide 
for promp: 10d efficient haodling 
of your business, including Lemers 
of Credit, Collections, Mercantile 
Reports, Money Transfers by 
coble,or mail, and Travel Funds, 


Conwult sey of out branches, 


Race banking correaperien ts in of! 
Ger chun tad amer tent oo an one 


THE CANADIAN BANK OF COMMERCE 


HEA® OFFICE, TORONTO 








‘ has thirteen branches. 


outside its two offices in Canada, but 
is affiliated with the Barclay banking 
group throughout the world. 

The remainder of the foreign 
branches of Canada’s banks are located 
in the Americas. In Newfoundland 
the Canadian Bank of Commerce has 
two branches, the Royal Bank and the 
Bank of Montreal each have eight 
branches, the Bank of Nova Scotia 
In the West 
Indies the Canadian Bank of Com- 
merce has a branch in Barbados, 
Jamaica, and two branches in Trini- 
dad; the Bank of Nova Scotia has 
eleven branches in Jamaica, seven in 
Cuba, two in Puerto Rico, and one in 
the Dominican Republic; the Royal 
Bank of Canada has a branch in 
Antigua, Bahamas, Barbados, Domi- 
nica, Grenada, Montserrat, St. Kitts, 
two branches in Jamaica and Trinidad, 
a branch in Haiti, five branches in the 
Dominican Republic, three branches 
in Puerto Rico, and seventeen branches 
in Cuba. Elsewhere in Latin America 
the Royal Bank has branches at Lima, 
Peru; Montevideo, Uruguay; three 
branches in Venezuela, a branch at 
Belize, British Honduras; two branches 
in British Guiana; four branches in 
Buenos Aires, Argentina; four branches 
in Brazil; and six branches in Colom- 
bia. 

To aid in development of Canada’s 
foreign trade the Canadian Bank of 
Commerce has recently used advertis- 
ing in Canadian publications under the 
title ““A Complete Banking Service for 
trade with South America” featuring 
a map of South America and showing 
locations of all the bank’s correspond- 
ent banks in that continent. The 
Bank of Montreal has released for 
distribution in South America a folder 
in Spanish with data on the bank’s 
services in furthering trade between 
South America and Canada and listing 
its branches and financial statement. 
The Royal Bank of Canada has started 
a series of advertisements on peace- 
time trade, the bank’s credit facilities 
and market information. 


° ° 


Helping Small Business 


Catchy humorous drawings and 
titles are being used by the Royal 
Bank of Canada in a number of Ca- 
nadian newspaper advertisements with 
the slogan ‘““Working Capital to Keep 
People Working.” The series deals 
with how the bank can help small busi- 
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Educational, with a light touch 


ness men gét ready cash to meet pay- 
rolls, buy materials and make other 
necessary expenditures, while he gives 
his customers credit. The series is 
educational in explaining how bank 
credit works, and in addition has a 
public relations value. 
+ a e 


Executive Promotions 


Canadian banks have made a num- 
ber of changes in top executive ranks 
in recent weeks. Included is the 
appointment of John McMillan, for- 
merly manager of the Canadian Bank 
of Commerce at Brantford, Ontario, 
to the post of chief inspector at head 
office at Toronto. He started with 
the bank in 1915, and served some 
years at the New York agency and at 
various Ontario branches. 

H. §. Guthrie has been appointed 
chief accountant of the Bank of 
Toronto, being promoted from assist- 
ant chief accountant. He joined the 
bank in 1920, after service in the First 
World War. 

A. R. Profit has been appointed 
supervisor of premises of the Bank of 
Toronto. 

Frederick Gordon Belcher has been 
appointed assistant general manager of 
the Bank of Montreal for the prairie 
provinces, British Columbia and Yu- 
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kon, succeeding Otho Rupert Sharp 
who has retired on pension after forty- 
six years with the bank. 

Thomas A. Boyles, Bank of Nova 
Scotia, Toronto 
head office, has 
been appointed ex- 
ecutive assistant of 
the bank. He joined 
the bank in 1921 
and served in a 
number of branches 
before becoming 
THOMASA.BOYLES 2SSiStant chief ac- 

countant in 1933 
and chief accountant in 1940. 

Edward Pope has been promoted to 
assistant general 
manager of the 
Bank of Montreal 
for Quebec, Mari- 
times and New- 
foundland, having 
recently returned 
from England 
where he was in 
charge of the 
bank’s main office 4 =DWARD POPE 
in London for the 
past twelve years. He joined the 
bank in 1905. 

Bruce H. Wright has been appointed 
architect-in-chief of the Bank of Mont- 
real, and will headquarter at Mont- 
real. Until recently he was chief 
architect of the government’s War- 
time Housing Limited, and prior to 
that had his own practice at Toronto. 








° + 4 


Mortgage Investments 


Mortgage investment portfolios of 
trust, loan and life insurance com- 
panies have never been in a more 
healthy condition, it was reported at 
the annual meeting of the Dominion 
Mortgage and Investments Associ- 
ation held at Toronto recently. Mort- 
gages in arrears are at the lowest level 
experienced in a great many years, 
and investments in urban mortgages 
increased slightly in 1945 due to the 
larger volume of residential building. 

P. V. Wilson, managing director of 
the Waterloo Trust & Savings Com- 
pany, Kitchener, 
Ontario, was elected 
president, succeed- 
ing R. P. Baker, 
Huron & Erie Mort- 
gage Corporation, 
London, Ontario. 
R.H. Reid, London, 
Life Insurance 
Company, London, 
Ontario, waselected 

P. V. WILSON first vice-president, 

and T. D. Leonard, 
K. C., Canada Permanent Mortgage 
Corporation, Toronto, was elected 
second vice-president. 
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The bank auto loan... key to Extra 
Billions of conmoumer credit! 





For each dollar of credit you may extend for new or 
used car financing under the State Farm Bank Plan, 
an opportunity exists for adding more than six dol- 
lars of additional consumer credit. 

This is one of the amazing facts brought out in a 
recent survey, made to determine the buying plans 
of State Farm Mutual's vast army of policyholders. 

Projecting scientific, cross-section survey figures 
to include all of State Farm’s 1,300,000 policyhold- 
ers, the world’s largest automobile insurance com- 
pany finds that 67% of its policyholders are plan- 
ning to buy new or used cars, at an estimated value 
of $786,500,000. 


The bank auto loans that help finance these pur- 








How your bank can profit! Send today for FREE booklets 


l 
| 
| 
| 
Here are two booklets every banker should have! ‘‘New Profit Opportuni- ) 
ties for Banks,’’ explains in detail how the State Farm Bank Plan works for | 
you. “The State Farm Group Loan Life Plan—Good Will Insurance for | 
Banks,”’ tells how you can insure consumer loans at low cost. Both of these 
booklets are free for the asking. Simply indicate on this coupon whether | 
you'd like one or both booklets. Then clip it and mail to State Farm Mutual, 
| 
— 


Bloomington, Illinois. There is no obligation. 


chases can reasonably be expected to unlock six 
times again as much consumer credit. For in addi- 
tion to their plans for purchasing automobiles, 
State Farm policyholders are in the market for: 
$2,912,000,000 in new homes. 
144,300,000 in home furnishings. 
364,000,000 in home remodeling. 
975,000,000 in new business enterprises. 
78,000,000 for expansion of business. 
? ? ? ? for land (indeterminable). 
It adds up to more than 5,260,000,000 potential 
financing dollars. And the key to this great credit 
opportunity is the State Farm Bank Plan. It will 
pay you to investigate this plan today! 


KR < 


STATE FARM 
INSURANCE 
COMPANIES 


BLOOMINGTON, ILLINOIS | 
k 


Pacific Coast Office: #2 as 
Berkeley, Calif, #68 














State Farm Insurance Companies 
Bloomington, Illinois 

Gentlemen: 

Please send us, without obligation, the FREE book- 
let or booklets we have checked below: 

0 “New Profit Opportunities for Banks" 


0) “The State Farm Group Loan Life Plan—Good 
Will Insurance for Banks” 
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The growth of Southern California and of The Farmers and 
Merchants National Bank of Los Angeles, in the past 75 years, has 
been simultaneous. We are proud of our part in the development of 
Los Angeles, the Nation’s 4th largest city, its business and industry. 


In three quarters of a century, through “Sound Progressive 
Banking,” we have established relationships with firms of outstanding 
character throughout this continuously growing Southwest area, that 
enable us to represent our Correspondent Banks ably and promptly. 


VALU sours ans 
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THE OLDEST BANK IN SOUTHERN CALIFORNIA 









MEMBER, FEDERAL RESERVE SYSTEM 
FEDERAL DEPOSIT INSURANCE CORPORATION 
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THE BOOKLET COUNTER 





New Booklets 


Banks—1946 .. . An excellent 
compilation of information about the 
outlook for the banking system, and 
the status of 150 of the nation’s leading 
banks. In weighing bank securities 
from the investor’s standpoint, the 





Analyses outlook, individual banks 


brochure analyzes the favorable and 
unfavorable factors as seen ahead. It 
also discusses bank trends relating to 
salaries and personnel, loans, Govern- 
ment securities, rates, dividends, capi- 
tal, and the market for bank stocks. 

Following this, the bulk of the 68- 
page booklet is devoted to analyses 
of 150 individual banks, citing their 
historical background, basic manage- 
ment policies, stock price trends, earn- 
ings record, capital structure, division 
of resources, and similar data. 


The Bank is in the Middle... 
An analysis of bank liability in connec- 
tion with safe deposit rentals. The 
booklet cites three major risks —negli- 
gence, mysterious disappearance, and 
fraudulent and erroneous claims —and 
court decisions applicable to such 
hazards. It also discusses the com- 
parative coverage of different types of 
policies which banks might consider in 
insuring their safe deposit operations 
against potential losses. Information 
is given as to rates for a safe depository 
liability policy. 


Twelve Suggestions for Mak- 
ing Your Statement Advertising 
More Effective . . . It is pointed out 
that at least four times a year each 





These booklets are available upon 
request, free of charge or obligation, 
under an arrangement whereby the 
requests are referred promptly to the 
producers. Simply address requests 
on bank or company letterhead to 


The Editor 
The Burroughs Clearing House 
Second and Burroughs Avenues 
Detroit 32, Michigan 





bank has a ready-made occasion to 
promote public understanding and 
good will, when its quarterly and year- 
end statements of condition are pub- 
lished. “It is an easy matter,” the 
pamphlet states, “to transform these 
stereotyped reports into powerful pub- 
lic relations advertisements for the 
institution.” 

Some general suggestions for accom- 
plishing this are set forth in the fore- 
word, and these are followed by twelve 
specific examples of how the statement 
advertisement can be effectively dram- 
atized. 


The New Outlook for Bank 
Stocks . . . While this analysis of 
banking is directed toward prospective 
purchasers of bank stocks, it is never- 
theless of equal interest to anyone in 
the operative end of the business. One 
section of particular importance is that 
giving an up-to-date review of the 
outlook for interest rates. Another is 
a section assessing the earnings pros- 
pects of banks for the period ahead, 
with a notation as to the type of bank 
likely to have far better than average 
earnings. 


Are You Your Brother’s Keeper? 
. « « This booklet outlines some of the 
safeguards which conscientious em- 
ployers can utilize to remove tempta- 
tion from fundamentally honest em- 
ployees who might otherwise suc- 
cumb in moments of financial stress. 
Since it is applicable to businesses in 
general, bankers may want to advise 
their customers that such a publication 
is available. 

Among the safeguards discussed are 
such practical steps as checking em- 
ployment applications closely, and 
adopting adequate internal controls 
over receipts, disbursements, check 
cashing, purchase and delivery of mer- 
chandise and supplies, payroll, and the 
like. The booklet also cites the value 


of independent audits and fidelity bond 
protection. 


Price Control or Decontrol ... 
Here is a statement by the board of 
directors of the U. S. Chamber of 
Commerce on a question very much in 
the limelight, and one which directly 
affects every individual. The pam- 
phlet discusses such factors as wage 
policy, fiscal policy, profit control, 
subsidies, etc., in attempting to reach 
a realistic diagnosis of the inflationary 
pressures involved. It surmises what 
would happen if price controls were 
abolished. In summary it recommends 
a co-ordinated policy which would deal 
not merely with the symptoms of infla- 
tion, as does price control, but with 
the real causes of the inflationary 
pressures. 


Flags of the States . .. Of 
interest in itself, and also as an 
example of institutional advertising, 
is this 32-page booklet which a Balti- 
more bank is distributing to its cus- 
tomers and others. It contains re- 
productions in full color of the flags of 
each state and territorial possession of 





Institutional advertising idea 


the United States, together with infor- 
mation about them. 

The booklet is being distributed in 
connection with a notable display of 
flags in the bank’s lobby; a photograph 
of this display appears in the booklet. 
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2,000 CARDS CAPACITY 


—and all you need to do is transfer your 
present cards to this more convenient system. 


USE YOUR PRESENT CARDS 


You can use the very cheapest cards. No punch- 
ing is required. Exclusive design holds any 
cards in position at any angle on the wheel. 


FULL VISIBILITY AT TOUCH OF FINGER 


Any card—any section of cards— immedi- 
ately available to operator with effortless ease. 


LIGHTNING-FAST REFERENCE WORK 
Ease of operation and 100% visibility auto- 
matically eliminate fumbling for cards. Creates 
new standards of reference efficiency. 


WHEEL IS SELF-BRAKING 

The wheel design is years ahead of any other 
similar file. No brake, no ratchet, nothing to 
cause trouble. 


3 FILE SIZES AVAILABLE 


Three models for the three standard card 
sizes: 3x5, 4x6, 5x8. 


COMPACT—PORTABLE—SMARTLY STYLED 


Will glorify any office. Takes up minimum of 
desk space. Easily carried from one desk or 
one office to another. More convenient than 
any other filing system thus far devised. 


A new world-standard of improvements in VAULTS, 
BANK VAULT DOORS, SAFE DEPOSIT BOXES, NIGHT 
DEPOSITORIES and other PROTECTIVE EQUIPMENT. 


Write, wire or phone for complete information--NOW! 
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HERRING-HALL-MARVIN SAFE CO._ "2238's 


In New York, Chicago, Boston, Washington, 
Manufacturers of Bank Vault Equipment - Bank Counters - Tellers’ Buses and St. Louis, Atlanta, Houston, Philadelphia, 
Lockers - Safe Deposit Boxes - Night Depositories - Bank and Office Safes Los Angeles, Detroit, Pittsburgh 


E ENCIE 
BUILDERS OF THE UNITED STATES SILVER STORAGE VAULTS AT WEST POINT lan si ets se ons Pot es PRS A" 
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COURT DECISIONS 
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By CHARLES R. ROSENBERG, sr. 


Member of the Bar of Pennsylvania and of the District of Columbia 


Transfer of Negotiable Notes 
Without Endorsement 


One of the documents introduced in 
a recent Texas case was a written 
assignment conveying certain specifi- 
cally described notes to the assignee 
named in the instrument of assign- 
ment. The notes were negotiable and 
payable to named payees. The court 
was asked to decide whether negotiable 
notes could be thus transferred without 
endorsement. 

“The defendants seemingly con- 
tend,” said the Texas court, “that the 
plaintiff’s title is in some way defective 
because it appears that the ownership 
of the notes here involved was not 
transferred from one holder to another 
by endorsement in accordance with 
the provisions of the Uniform Negotia- 
ble Instruments Act. 

“This is a wholly immaterial matter. 
The ownership of notes as well as 
other choses in action may be trans- 
ferred by one party to another by 
assignment or conveyance. 

“Negotiation by endorsement is not 
the only method by which one party 
may transfer ownership of a note to 
another.” 

The notes in question were not 
drawn to bearer or to a fictitious per- 
son, but to named payees. The notes 
were introduced in evidence in the 
trial of the case and bore no endorse- 
ments. (Spears vs. Bankers Mortgage 
Company, 191 Southwestern Reporter, 
Second Series, 807.) 


¢ SJ SJ 


Cashing Checks With 
Restrictive Endorsement 


An Indiana bank had a corporate 
depositor whose checking account was 
operated by the corporation’s auditor. 
His authority was derived from a 
resolution of the corporation’s board 
of directors which authorized him to 
draw checks on the account and “to 
endorse for deposit or negotiation all 
negotiable instruments and orders for 
the payment of money, which en- 
dorsements may be made in writing 
or a stamp and without designation of 
the person so making it.” 

Pursuant to the resolution checks 
drawn to the order of the corporation 
were endorsed by rubber stamp read- 
ing, “Pay to the order of Local Na- 
tional Bank,” followed by the name 
of the corporation. The auditor cus- 





tomarily deposited checks so endorsed 
in the bank, which credited the checks 
to the corporation’s account. 

Over a period of three years the 
auditor stamped this endorsement on 
a series of checks payable to the 


corporation’s order, then wrote his 
personal endorsement below the rub- 
ber stamp endorsement, and cashed 
the checks at the depository bank. He 
converted the proceeds of these checks 
to his own use. He also cashed at the 
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Insurance Against Capture 


‘y 
An insuring was made in London :4 


May 9th, 1760, “interest or no inter- 
est” on behalf of George Carter, 
the Governor of Fort Marlborough 
against the said fort being taken by 
any foreign enemy. The Fort was 
taken on April 3rd 1761 by the 
French. The Underwriters at Lloyds 
resisted payment of claim. An action 
was brought on the policy and ver- 
dict obtained. (There had been no 
similar claim in the law books.) The 
underwriters appealed on the ground 
of there having been fraudulent 
concealment when the insurance 
was obtained. They claimed among 
other things that the state and con- 
dition of the Fort at the time of the 
insuring had not been truthfully 
presented. 

The NATIONAL UNION and 
BIRMINGHAM are outstanding for their 
records of settling losses promptly and fairly. 
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depository bank a number of checks 
which bore only the corporation’s 
rubber stamp endorsement. Some of 
these checks were drawn on the deposi- 
tory bank, others were drawn on and 
ultimately paid by other banks. The 
corporation never received any of the 





| OFFER COMPLETE 
NUMISMATIC SERVICE 


OLD COINS 
RARE COINS 
GOLD COINS 
Bought —Sold—Appraised 


UNITED STATES, FOREIGN, AND 
ANCIENT COINS PURCHASED. 





I will buy any quantity of this material, 
from coins worth a small premium over 
face or their intrinsic value to the greatest 


rarities. All gold coins in fine or better 
condition are now considered Numismatic 
items. No coin or collection too small to 
receive prompt, courteous consideration; 
no collection too large to be purchased 
for cash. 


Expert Appraisal Service 


No charge for office appraisals. 


For Sale One of the world’s 


largest and most 
complete stocks of Coins, Tokens, 
Medals, and Paper Money to select 
from. Many items from famous 
collections in this country as well 
as Europe. Correspondence invited. 


JAMES KELLY 


Third & Broadway, DAYTON, OHIO 











Reference: 
Winters National Bank, Dayton, Ohio 
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money paid to its auditor on any of 
the checks. 

The loss, when discovered, was paid 
to the corporation by a bonding com- 
pany, which took an assignment of the 
corporation’s rights against the bank 
and sued the bank for the full amount 
of the checks. There was no dispute 
about the facts in the case. The 
principal question before the’ court 
was: what was the legal effect of the 
rubber stamp endorsement placed on 
the checks which the auditor cashed 
at the depository bank? Under the 
terms of the resolution of the board of 
directors, was he authorized to cash 
checks so endorsed and was the bank 
justified in cashing the checks for him? 

“Referring to Section 34 of the 
Uniform Negotiable Instruments Act,” 
said the Appellate Court of Indiana, 
“‘we find that a special endorsement is 
defined as follows: ‘A special endorse- 
ment specifies the person to whom, or 
to whose order, the instrument is to be 
payable; and the endorsement of such 
endorsee is necessary to the further 
negotiation of the instrument.’ Clearly, 
the endorsement on the checks in 
question comes within that definition 
and, under the authorities, is a special 
restrictive endorsement. 

“The auditor had authority to sign 
checks, but as between his employer, 
the corporation, and himself, he was 
never given authority or empowered to 
cash checks which were payable to the 
corporation or to receive the cash 
thereon. As between the bank and 
the corporation, the auditor had no 
authority to receive cash on such 
checks unlesss such authority was 
given by virtue of the resolution of the 
board of directors of the corporation 
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which empowered him ‘to endorse for 
deposit or negotiation all negotiable 
instruments and orders for the pay- 
ment of money.’ 

“The foregoing language is clear 
and explicit and does not contain any 
words purporting to authorize .the 
auditor to cash checks which were 
payable to the corporation or to re- 
ceive the cash thereon. Since the 
language of the resolution expressly 
limits the authority granted ‘to endorse 
for the purpose of deposit or negoti- 
ation,’ it is crystal clear that the audi- 
tor was not authorized to demand and 
receive the cash upon any checks en- 
dorsed payable to the bank, unless the 
cashing of such checks constituted a 
‘negotiation’ within the meaning of 
that word as used in the resolution of 
the board of directors. 

“Presentment of a check to the 
drawee for payment is not negotiation. 
Clearly, then, there was no negotiation 
of those checks which were drawn on 
the depository bank itself. 

“As to the checks drawn on other 
banks and cashed for the auditor by 
the depository bank, the effect of the 
corporation’s rubber stamp endorse- 
ment was restricted to the deposit of 
such check in the depository bank in 
the corporation’s account and such 
further negotiation thereof, only, as 
was necessary to enable the depository 
bank to collect the check from the 
drawee bank. None of the checks 


-were negotiated within the meaning of 


that word as used in the resolution of 
the board of directors when they were 
endorsed payable to the order of the 
depository bank and were presented 
to that bank for payment as requested 
by the auditor.” 

The bank contended that it was 
protected by the Uniform Fiduciaries 
Act, in effect in Indiana, which pro- 
vides that, where a fiduciary endorses 
a negotiable instrument payable to 
his principal, the endorsee is not 
chargeable with notice that the fiduci- 
ary is committing a breach of trust. 
The court rejected that contention in 
view of the admitted fact the auditor 
had not been given any authority to 
cash checks payable to his employer 
and that his authority was expressly 
limited to endorsement for deposit or 
negotiation. The bank had admitted 
that a certified copy of the resolution 
of the corporation’s board of directors 
was served on it before the checks in 
question were cashed. 

“We are constrained to hold,” the 
court said, “that the auditor, even 
though a fiduciary, was not empowered 
to and did not in fact, place upon the 
checks an endorsement which author- 
ized the bank to pay him the cash 
represented by each check.” 

This decision is a forceful reminder 
that where the authority of persons 
to sign and endorse checks of a corpo- 
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DEFOE HOMES CAN ANSWER 
YOUR HOUSING PROBLEM 


49 





HE Housing Division of the Defoe Shipbuilding Company was de- 
T veloped with a two-fold purpose—to maintain, as closely as possible, 
the wartime employment level upon which the people of the industrial 
area in which the plant is located had come to depend and to offer the 
public a new solution to America’s housing problem. 

e e With this in mind, Defoe designers and engineers were called upon 
to create a new line of homes which would bring to their owners the com- 
forts of functional design, the ease of maintenance made possible by modern 
compact construction—plus the economies of mass production methods. 
In addition, they must be built to outlast houses of standard construction! 


e e The Defoe organization has delivered. The skill and experience 
acquired by more than forty years of fine workmanship and adherence to 
the age-old traditions of the shipbuilder’s art have brought into being an 
entirely new concept of gracious living. The Defoe Homes reach new highs 


in comfort and convenience. While there is nothing fantastic or extreme 





about them, they are certainly a radical departure from any prewar ‘‘pre- 










fabricated’’ houses or temporary wartime structures. 


e e With the war won and with great hope for a permanent peace just 
ahead, ‘‘Better Things for Better Living’”’ is the slogan for the coming era. 
| The Defoe Homes will be a worthwhile contribution to the good times ahead. 
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rate depositor is given in a resolution 
of the depositor’s board of directors, 
the bank is running a definite risk if it 
permits transactions with corporate 
checks not strictly and safely within 
the terms of the authorizing resolution. 
(Fidelity vs. Marion, 64 Northeastern 
Reporter, Second Series, 583.) 
7 * * 


Must Prove Status As Holder 
In Due Course 


A bank that discounts a note for the 
payee thereof cannot safely assume 
that it is “automatically” a holder in 
due course in any suit on the note which 
it may bring against the maker. A 
recent Kansas decision points out that 
the bank may be compelled to prove 
to a jury that it is a holder in due 
course. 

In the Kansas case the payee of a 
negotiable note sold it to a third party 
for value. Later the holder sued the 
maker on the note. The maker con- 
tended that the note was obtained 
from him by the payee through fraud 
and without consideration. This de- 
fense required the holder to prove that 
he was a holder in due course within the 
meaning of the Uniform Negotiable 
Instruments Act. 

The holder attempted to prove by 
his own testimony that he had ac- 
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quired the note under conditions con- 
stituting him a holder in due course, 
but the jury decided against him. 

Commenting on this the Kansas 
court said: 

“While there was no other direct 
testimony, the jury may have been 
skeptical about it; in fact, may not 
have believed it. Can we say, upon 
consideration of all the circumstances, 
that the jury was wholly wrong in 
believing that the holder, plaintiff 
here, should have contacted the maker 
before purchasing the note? We think 
the courts would not be justified in 
resolving in favor of the holder, as a 
matter of law, all the factual questions 
here involved. 

“The maker’s evidence sufficiently 
established that the note was pro- 
cured by the payee through false and 
fraudulent representations and with- 
out consideration. With the fraudu- 
lent procurement of the note estab- 
lished, the Uniform Negotiable Instru- 
ments Act placed the burden on the 
holder to show that he was a holder in 
due course.” 

Technically, the evidence of fraud 
in the obtaining of the note from the 
maker establishes a “‘defect” in the 
payee’s title to the instrument. The 
burden then shifts to the holder to 
prove that he is a holder in due course. 
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So EASY Now! 


U-MAK-A 
INDEX TABS 


Really Put Facts at 
Your Finger Tips 


Before U-MAK-A Index Tabs, the in- 
dexing of cards, books, records, could 
never be so easy, fast, or inexpensive. 
See for yourself—without even asking 
a salesperson to show you. 


U-MAK-A Index Tabs in 3 types. 
Strip Type (illustrated and de- 
scribed) ,also Shieldand Index Types. 
This Globe-Wernicke trio fully meets 
your indexing needs. See your G/W 
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Co., Norwood, Cincinnati 12, Ohio, 
‘‘Headquarters for Modern Office En- 
gineering.” 
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Ordinarily, the jury has the right to 
disbelieve the holder’s evidence and 
find that he is not a holder in due 
course. 

Thus, when a bank discounts a ‘note 
for the payee, it is relying on the sup- 
position that the payee obtained the 
instrument from the maker in a bona 
fide transaction. (Kerby vs. Bott, 164 
Pacific Reporter, Second Series, 84.) 
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Suit on Lost Note 


Can a bank sue successfully on a 
note which it has lost? 

Just how such a situation works out 
in the courts was shown in a recent 
Texas case. There the note sued on 
was fully described in the suit papers, 
but it was admitted that the note had 
been lost, misplaced or destroyed. 

The defendant (the alleged maker 
of the note) filed an answer denying 
that he had ever executed or delivered 
the note described in the suit. 

“The burden of proof,” said the 
Texas court, “was thus placed upon 
the plaintiffs, not only to prove by 
extrinsic evidence the terms and condi- 
tions of the note, but also the execu- 
tion and delivery thereof. 

**To prove the execution of the note, 
the plaintiffs offered several witnesses 
who testified that from their long 
acquaintance with the defendant, their 
business dealings with him, familiarity 
with his signature, and having seen 
the note in suit, they knew his signa- 
ture, and that the signature on the 
note in question was that of the 
defendant. These witnesses were not 
experts on handwriting, nor was their 
testimony based on doubtful conclu- 
sions. True, they were not present 
when the note was executed, hence did 
not see its execution; but they were 
positive of the defendant’s signature. 
The defendant testified that he did 
not execute the note. 

“Where handwriting testimony is 
by non-expert witnesses on facts within 
their own knowledge, it is accorded 
the same weight and credence as testi- 
mony by witnesses concerning any 
other known fact. 

“The defendant further contends 
that there is no evidence establishing 
delivery of the note. However, we 
find that the testimony shows, without 
dispute, that the plaintiffs had the 
note in their possession; had it in their 
office; delivered it to their attorney 
who exhibited it to one of the wit- 
nesses and thereafter lost it. 

“Section 16 of the Uniform Negotia- 
ble Instruments Act provides that 
“Where the instrument is no longer in 
the possession of a party whose signa- 
ture appears thereon, a valid and 
intentional delivery by him is pre- 
sumed until the contrary is proved.’ 

“No rebuttal evidence being offered, 
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we think the evidence is sufficient to 
show due execution and delivery of 
the note.” (Knox vs. Campbell, 191 
Southwestern Reporter, Second Series, 
817.) 


. S a 


Cannot Assert ‘‘Old’’ Defense 
to Note 


A borrower from an Oklahoma bank 
pledged certain collateral to secure his 
debt to the bank. While he was out of 
town the bank sold the collateral. 
Upon his return he was informed that 
the collateral had been legally sold and 
the proceeds applied to his indebted- 
ness, leaving an unpaid balance. 
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He protested vigorously against the 
manner in which the collateral had 
been sold, but after several conversa- 
tions with officers of the bank signed 
a new note for the amount still owing. 

Although this new note was payable 
ninety days after date, the bank con- 
tinued to carry it for several years, 
during which he paid the interest every 
three months. Finally, he stopped 
paying interest and the bank sued. 

In his defense he alleged that when 
he pledged the collateral on the original 
obligation it was agreed orally between 
him and an officer of the bank that his 
interest would be protected at all times 
in the sale of the collateral. He alleged 
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that the sale of the collateral was in 
violation of this agreement. 

Ruling against this defense, the 
Supreme Court of Oklahoma said: 

“He admits the interest payments 
on the note now in suit. This note 
was made after full knowledge of the 
transaction relating to the sale of the 
securities pledged as collateral. If he 
chose to rely upon the statements of 
the bank’s officers and executed the 
present note, he was bound and 
charged with all the transactions up 
to the date on which he executed the 
new note. 

“At all times after the sale of the 
pledged securities he knew or was 
charged with knowledge of the sale 
and whether it was legal, or consti- 
tuted a conversion of said securities, 
as he suggests, it was his duty to 
investigate the same prior to the 
execution of the note now in suit. 
When he relied upon the statement of 
the bank’s officers as to the method 
of sale and executed the note, all 
negotiations leading up to the said 
transaction were merged in the execu- 
tion of the note. 

“This case comes within the rule 
that a party cannot renew an obliga- 
tion to which a defense within his 
knowledge could have been made and 
then assert a defense after continued 
payments on the obligation.” (Peters 
vs. Citizens National Bank, 165 Pacific 
Reporter, Second Series, 336.) 
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TRAINING 
VETERANS 


(CONTINUED FROM PAGE 17) 


bank is also an 8,000 hour program. 
It covers a general training in the 
entire banking operation, though in 
actual practice the requirements for 
training in this particular program 
would undoubtedly be tailored to the 
individual case. 

A veteran is eligible for a period of 
training equivalent to the length of 
time he was in service, plus one year, 
and not to exceed four years. 

Under the statewide program, it is 
understood that the individual may 
be required to complete the training 
requirements set forth under previous 
classifications in the program prior to 
undertaking specific training for sav- 
ings teller, paying teller, or any other 
objective position included in the pro- 
gram, and that the number of hours 
stated as the maximum requirement 
to complete the training program for 
savings teller, paying teller or any 
other objective position in the program, 
is on a cumulative or progressive basis, 
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according to the objective adopted for 
each individual. 


"THE procedure for bringing a newly 

employed veteran or a veteran with 
previous banking experience under the 
program is simple. The veteran re- 
ports to the nearest office of the 
Veterans Administration where he 
obtains an application form and applies 
for a Certificate of Eligibility and 
Entitlement. If he is married a copy 
of his marriage certificate will be 
needed. 

The veteran is required to endorse 
the Certificate of Eligibility and an 
officer of the employing bank is also 
required to endorse it before it is for- 
warded: to ‘the Veterans Administra- 
tion. The training certification sub- 
mitted by the bank specifies the veter- 
an’s objective position, monthly rate 
of starting salary and the objective 
salary to be attained when his training 
is completed. 

For the records in our own bank we 
retain a duplicate copy of the certifica- 
tion for each of the men on our pro- 
gram. The certification becomes a 
part of our permanent file on each 
veteran trainee. We also mail the 
Veterans Administration a monthly 
statement of wages paid and the 
progress made by each. The forms for 
this, as well as all forms required by 
the Veterans Administration, are sup- 
plied by them. Subsistence payments 
to the veterans began with the filing 
of their applications. 

We started our own bank’s program 
in February of this year. We did not 
experience any difficulty getting it 
under way and, in fact, found it very 
easy to fit our requirements into the 
Association program. The flexibility 
of the Association program, and the 
co-operative attitude of the Veterans 
Administration were two factors that 
we found highly praiseworthy. 

So far, we have started all of our 
men on the commercial teller’s pro- 
gram. We did this after careful con- 
sideration because it seemed to be the 
program that fitted best into our 
requirements. There were two reasons 
for this. First of all, as the result of 
circumstances, we. went almost com- 
pletely from men to women tellers dur- 
ing the war. We think now that the 
trend may be reversed, at least to 
some extent. The reversal is no reflec- 
tion upon the women tellers, but rather 
that we should like to have some men 
to draw upon for other positions. 

The second reason has to do with 
the fact that our bank has grown 
rapidly in recent years and that we are 
co-operating with the veteran’s pro- 
gram to supplement our present staff 
and to prepare for the future. Our 
deposits, which stood at $6,500,000 at 
the beginning of 1941, have now grown 
to nearly $20,000,000. We were forced 


some months ago to begin the erection 
of a new and larger building to house 
our operations. This is now under way 
and when the new space is available we 
shall have the space in which to make 
some needed adjustments. At the 
present time we have a total staff of 
forty-six which includes six officers. 
The teller classification, as we see it, 
establishes a reasonable and attractive 
objective for the veterans entering the 
training program. Even beyond that 
we do not consider the teller classifica- 


tion a limiting factor for the men.- 


Depending upon their progress, we 
think it is quite likely that some of 
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them may be classified to higher objec- 
tives, possibly to junior officers, and 
their programs altered accordingly. 
For our part, we should like to feel 
that some of them will rise to senior 
officers. We are hopeful that most of 
them will develop and be located in 
better jobs before the training period 
is over. 

Our training plan follows that out- 
lined by the Association. The men will 
obtain their on-the-job experience in 
the clearing and proving departments, 
the bookkeeping department, and they 
will serve as savings tellers and go on 
to their jobs as commercial tellers. In 
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The banking and correspondent connections of 


Mercantile-Commerce cover all 


large cities of the 


United States and include the principal cities abroad 


where exchange facilities exist. 
of correspondent relationships, 


Through our network 
accurate credit and 


banking information is readily compiled and quickly 


made available. 


Mercantile-Commerce can thus render a_ valuable 
information service to all of its correspondents . . . items 
are handled efficiently . . . inquiries promptly and author- 


itatively answered , . . seldom is an intermediary necessary. 


The range and quality of our connections has long been 
a distinguishing feature of Mercantile-Commerce service. 
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each department they will work under 
the department manager and receive 
their training under him. Each man 
will be trained individually. 


‘THE best way to describe what we 
have actually accomplished so far is 

to run through the list of the five men 

already employed by the bank. 

Ralph A. Johnson came to the bank 
January 1 of this year and later entered 
the training program. He is thirty 
years old, single, served in the Army 
for nearly four years, and was a Ser- 
geant at the time of his discharge. He 
had previous banking experience with 
a metropolitan bank, but preferred 
employment in a smaller institution. 
His former experience was such that 
we started him in the savings depart- 
ment, looking up signatures and other- 
wise assisting the savings teller. He is 
studying accounting at Northwestern 
University night school. 

Ray O’Laughlin, who had been em- 
ployed by the bank before entering the 
Army Air Corps, and who had worked 
in the bank during vacations before 
that, returned to the bank two months 
ago. He is twenty-five years old, 
married, and held the rank of Captain 
at the time of his discharge. He started 
his on-the-job training in the clearings 
department. After completing this, 
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and since he had previously had 
experience in the savings department, 
he was recently placed in a commercial 
teller’s cage to receive deposits. He is 
presently enrolled in a course of study 
with the American Institute of Bank- 
ing. 
Leon B. Gill entered our on-the-job 
training program five weeks ago. He 
served four years with the Marines, 
leaving with the rank of Corporal, is 
twenty-three years old and married. 
He had had no previous experience in 
banking. We started his on-the-job 
training in the clearings department. 
After a further period there, he will 
move on to the bookkeeping depart- 
ment. . 

Robert F. Brown came to the bank 
two weeks ago from the Army Air 
Corps, in which he had served for four 
years. He was a Lieutenant at the 
time of his discharge, and had served 
eighteen months “flying the hump” in 
China. He is twenty-five years old 
and married. He is still in training in 
the clearings department. He will 
begin receiving instruction from the 
American Institute of Banking at the 
Fall Term. 

John J. Powers is the newest addi- 
tion to our training group. He came 
to the bank early in April, as this 
article was being written, and is 
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Where Was the First Nomination 
by Convention of a President 
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The first president and vice president 
= to be nominated by a national con- 
vention were Andrew Jackson and Martin 
Van Buren, who were named by the Dem- 
ocrats in Baltimore in 1831 
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beginning in the clearings department. 
He is twenty-three years old, single, 
and served two and one-half years in 
the U. S. Army, having the rank of 
Corporal at the time of his discharge. 
He plans to enroll in the A. I. B. in the 
fall. 

Our present plans call for employing 
five more servicemen under the train- 
ing program. It is expected that this 
will be deferred, however, until we 
move into our new quarters. 

We are heartily in accord with that 
part of the program which calls for 
further instruction in banking for 
veterans. In our case, we shall con- 
tinue, as we have in the past, to pay 
employee’s tuition for A. I. B. courses. 
We shall do this in the case of service- 
men, even though the tuition might be 
recovered under the educational provi- 
sions of the G. I. Bill. 

One question we are asked is about 
the. termination of training for any 
veteran who may prove not to be 
qualified or whose progress may not 
be satisfactory. The answer is that 
the bank may, at its sole discretion, 
terminate the arrangement. In our 
case we are using care in the selection 
of servicemen for our training program 
and do not feel that the possibility of 
having to release any of them is going 
to be a matter of very great impor- 
tance. 

In conclusion, we think the training 
program offers a very practicable pro- 
gram to provide employment for re- 
turning servicemen. We think it is a 
wonderful program for the young fellow 
who wants to equip himself for the 
future. And we think the bank will 
benefit through obtaining the services 
of desirable and ambitious veterans. 


4 S . 


WORLD 
FINANCE 


(CONTINUED FROM PAGE 19) 


as having withdrawn from member- 
ship. Officials of the American delega- 
tion, however, did not foresee any 
difficulties on this question, although 
they admit that such countries as 
Greece, China and some others which 
have been severely hit by inflation 
may not stabilize their currencies 
immediately. 

At the organization meeting in 
Savannah, the framework was erected 
for carrying on the work of the fund. 
The thirty-nine member countries 
elected their members to the board of 
directors, and seven of the executive 
directors were elected. Under the 
fund’s provisions there must be at 
least twelve executive directors. The 
members of the “Big Five” consisting 
of the United States, the United 
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Now watch, gentlemen, as the color changes 


This one’s an old favorite. Now it’s 
red ink and now it’s black. 

Fact is, the difference between 
monthly red and monthly profit is 
sometimes simpler than it seems. 
Changes in the business forms, an 
outside look at an inside system, and 
economies mount on up dollar by 


dollar by dollar. 


Moore Business Forms, Inc., is 
called on time and again to see how 
overhead can be pared, overtime 
eliminated, confusion in inter- 
office-routine transformed intoorder. 

Moore studies one form or many, 
suggests changes and combinations, 
and then supplies the forms. Results 
are written in black. 


AMERICAN SALES BOOK CO., INC., NIAGARA FALLS AND ELMIRA, N.Y. 
PACIFIC MANIFOLDING BOOK CO., INC., EMERYVILLE; LOS ANGELES, CALIF. 
GILMAN FANFOLD GORP., NIAGARA FALLS, N. Y. 


COSBY-WIRTH MANIFOLD BOOK CO., MINNEAPOLIS, MINN. 
MOORE RESEARCH & SERVICE CO., INC., NIAGARA FALLS, N. Y. 
SOUTHERN BUSINESS SYSTEMS, INC., ORLANDO, FLA. 


MOORE BUSINESS FORMS, INC. (New Southern Div.), DALLAS, TEX.; ATLANTA, GA. 


in Canada—Moore Business Forms, Ltd., succeeding Burt Business Forms, Ltd., Toronto 
Western Sales Book Co., Ltd., Winnipeg and Vancouver 
National Sales Check Book Co., Ltd., Montreal 








No corner store is too small, no 
corporation too great, to profit by 
Moore service. For information, get 
in touch with the nearest Moore di- 
vision, as listed below, or its local 
office. Moore stands ready to supply 
you with everything from a simple 
sales book to the most intricate 
multiple-copy form. 


MOORE BUSINESS FORMS, inc. 


ADV. BY H.W. AYER 
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Kingdom, China, France and India 
have authority to select their own 
executive directors to the fund. Two 
executive directors are elected by the 
America Republics and five by all 
other countries. 

The other four members of the “Big 
Five” have not yet named their execu- 
tive directors, but the United States 
has selected Assistant Secretary of the 
Treasury Harry D. White, who will 
resign his Treasury post. 

The seven other executive directors 
named to date are: Dr. Francisco 
Alves Do Santos Filho, Brazil, director 
of foreign exchange of the Bank of 
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Brazil and delegate to Bretton Woods 
conference; Dr. Gilbert Weijer Jan 
Bruins, Netherlands, Royal Commis- 
sioner of thé Netherlands Bank; Louis 
Rasminsky, Canada, executive assist- 
ant to the Governors of the Bank of 
Canada; Camille Gutt, Belgium, from 
1934-1935, Minister of Finance, and in 
1942 named Minister of Defense, 
Economic Affairs and Communica- 
tions, Belgian Government in Exile; 
Jan Vladimir Mladek, Czechoslovakia, 
from 1940-1942 with the Czech Army 
in France and England; Ahmed Zaki 
Bey Saad, Egypt, formerly Under- 
secretary of State in the Ministry of 
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Finance, now Egyptian governor of 
world fund and bank; Dr. Rodrigo 
Gomez, manager of the Bank of 
Mexico, 1933, and delegate to Bretton 
Woods; Koo Yee-Chun, China, former 
Vice Minister of Finance, now Secre- 
tary of the Governing Board for the 
four largest banks in China. 

The first meeting of the executive 
directors of the fund is scheduled to be 
held in Washington early in May. 
Because of the lack of office space the 
fund officials have rented thirty rooms 
in the Washington Hotel, directly 
across from the Treasury Department, 
to handle the initial work. The Com- 
monwealth Building, located between 
16th and 17th Streets and K, is under 
consideration as the future home of 
the fund. 

Operations of the fund, although 
now under way, are not expected to 
reach full-time proportions until pos- 
sibly next fall. A staff of foreign 
exchange experts, economists, lawyers, 
etc., is now being recruited. 

Selection of a managing director of 
the fund will be made at the May 
meeting of executive directors. Camille 
Gutt, of Belgium, is considered as a 
possible choice. Also in the running 
is Graham Ford Towers, governor 
and chairman of the board, Bank of 
Canada and alternate governor to the 
fund. 


O much for the status of the 

monetary fund. Provisions for the 
organization of the world bank are 
simpler than those of the fund. 
Machinery for operation of the bank 
was created at the Savannah confer- 
ence, and it is believed that the institu- 
tion will begin receiving applications 
for loans in the very near future. 
There is doubtless more direct interest 
in the functions of the international 
bank than in the fund, on the part of 
commercial banks and other privately- 
owned financial institutions. 

At the Savannah conference a presi- 
dent for the bank was not selected, 
although eight of the twelve executive 
directors were named. Lewis Douglas, 
president of the Mutual Life Insur- 
ance Company of New York, is promi- 
nently being mentioned to head the 
bank. He is reported to be the choice 
of President Truman and Secretary 
of the Treasury Fred M. Vinson. 

Emilio G. Collado, Deputy on 
Financial Affairs to the Assistant 
Secretary of State, has been appointed 
executive director of the bank from 
the United States. He will resign 
from the State Department to accept 
the bank post. As in the case of the 
fund, the other members of the “Big 
Five” have not yet announced their 
appointments. At Savannah the board 
of governors of the bank elected seven 
executive directors, as provided under 
the articles of agreement. 
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Those selected, two from Latin 
American countries and five from 
other nations, are: Professor Kyriakos 
Varvaressos, Greece, governor, Na- 
tional Bank of Greece, 1939; Victor 
Moller, Chile, counsel, Chilean Mort- 
gage Bank, and agricultural expert; 
Dr. Luis Machado Y Ortega, Cuba, 
director, Committee for Inter-Ameri- 
can Commercial Arbitration, 1942, 
delegate to Bretton Woods; Camille 
Gutt, Belgium, Minister of Defense, 
Economic Affairs and Communica- 
tions, Belgian Government in Exile, 
1942; Dr. Johannes Wilhelm Beyens, 
Netherlands, Financial Advisor to the 
Netherlands Government since 1940; 
R. B. Bryce, Canada, noted economist 


and civil servant, associated with the - 


Department of Finance since early in 
the war and student of export credit; 
Dr. Leon Baransky, Poland; manager, 
Bank of Poland, president, Polish Eco- 
nomic Society, London, and delegate 
to Bretton Woods; Shen Lai-Ching, 
China, an official of the Continental 
Bank of Shanghai. 

The authorized capital of the world 
bank is $10,000,000,000, and of this, 
$9,100,000,000, is allocated for sub- 
scription by forty-four countries, the 
original signatories to the Bretton 
Woods Agreement. At present only 
thirty-eight countries are participating 
in the bank. 

The articles of agreement provide 
that 10 per cent of the subscription to 
the bank will be paid in, and of this 
amount, one-fifth will be in gold and 
the remaining four-fifths will be in cur- 
rency. The $910,000,000 paid in may 
be used for the purpose of making 
direct loans. An additional 10 per 
cent of the bank’s capital can be called 
if the funds are needed for loan oper- 
ations. At the Savannah conference 
it was estimated that the bank will 
enter the capital market next fall with 
some financing. 


‘THE articles of agreement provide 

that the bank may make or facili- 
tate loans in any of the following 
ways: 

1. By making, or participating in, 
direct loans out of its own funds corre- 
sponding to its unimpaired capital, 
surplus and reserves. 

2. By making, or participating in, 
direct loans out of funds raised in the 
market of a member country, or other- 
wise borrowed. 

3. By guaranteeing in whole or in 
part loans made by private investors 
through the usual investment channels. 

The twelve executive directors of the 
bank have broad discretion as to the 
nature and terms of the obligations 
that the bank will issue, including the 
relative amounts of direct and guaran- 
teed obligations to be sold. The terms, 
rates of interest, sinking fund provi- 
sions, and maturities of the bank’s 








LaSalle University 
First to Make Bond 
Paper Pie Chart 


Note how President L. G. Elliott of 
LaSalle Extension University, Chi- 
cago, rates the importance of opac- 
ity in bond paper at 20 percent in 
his paper pie chart. President Elliott 
no doubt had in mind Opaque 
Certificate when he devised his 
chart showing the most essential 
characteristics in bond paper for use 
in his University. And, as we ex- 
pected, he rated appearance as most 
important, at 35 percent. Folding 
quality and opacity were tied for 
second place in President Elliott’s 






chart, each with a rating of 20 per- 
cent in importance. 

LaSalle has enrolled more than 
1,140,000 students, and buys great 
quantities of bond paper. For its 
best letterheads, LaSalle uses post- 
war, cotton-content Certificate, bal- 
anced by correct pop test, tear and 
folding endurance for its fiber con- 
tent. You also may find it advan- 
tageous to use a balanced bond 
paper which typewrites better and 
prints faster, offset, letterpress, and 
on office machines. 


CERTIFICATE BOND 


Manufactured by Crocker-McElwain Co., Holyoke, Mass. 














The Certificate Family of balanced papers—bond, opaque, 
ledger and index—has the characteristics most important to the 
user that President Elliott of LaSalle specifies in his chart. 
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offerings will be determined with a 
view of making them acceptable to 
American investors, and will reflect 
the requirements of the classes of in- 
vestors who are likely to be substantial 
purchasers of its bonds. 

New York State for example has 
already approved the bank’s direct 
obligations as eligible for investment 
by savings banks. Legislation to per- 
mit life insurance companies to pur- 
chase the bank’s obligations will be 
introduced. 


Att HOUGH broad powers on the 

issuance of securities are vested 
in the management of the bank, their 
operations are closely limited in other 
respects by the articles of agreement. 
These limitations, which relate pri- 
marily to the protection of investors 
in the bonds, include: 

1. The total amount outstanding of 
guarantees, participation in loans and 
direct loans made by the bank may 
never exceed 100 per cent of its unim- 
paired subscribed capital, reserves and 
surplus. The effect of the articles of 
agreement, therefore, is to assure that 
the amount of unpaid capital subscrip- 
tions, plus currencies of members and 
other liquid funds in the hands of the 
bank, will always be at least equal to 
the total obligations of the bank, both 
direct and guaranteed. 

2. The articles of agreement further 
provide that the bank must charge a 
“commission” on the outstanding bal- 
ances of all loans (whether direct or 
guaranteed) and must accumulate 
these commissions in a “special re- 
serve” which must be kept available in 
liquid form for meeting liabilities of 
the bank. The rate of this commission 
must be not less than 1 per cent nor 
more than 1% per cent annually, 
except that the bank may vary the 
rate beyond these limits after 10 years’ 
experience or on loans made out of 
the bank’s paid-in capital. 

3. On every loan made or guaran- 
teed by the bank which is not a direct 
obligation of a member country —that 
is, where the loan is made to a political 
subdivision or a private enterprise 
within the country—the repayment 
of principal and the payment of inter- 
est and other charges must be fully 
guaranteed by the member govern- 
ment or its central bank or some 
comparable agency which is acceptable 
to the international bank. 

4. No bonds may be issued by the 
bank nor may it guarantee an issue 
without the approval of the member 
country in whose markets the funds 
are to be raised. In the United States, 
the power to grant or withhold ap- 
proval has been vested by Congress in 
the National Advisory Council on 
International Monetary and Financial 
Problems, headed by Secretary of the 
Treasury Vinson. 
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5. Loans made or guaranteed by 
the bank must ordinarily be for specific 
projects of reconstruction or develop- 
ment. This condition is designed to 
prevent the making of “general pur- 
pose loans” of the type so prevalent in 
the 1920’s. In accordance with this 
principle, the bank must make arrange- 
ments to insure that the proceeds of 
each loan are used only for the purpose 
for which the loan is granted. On di- 
rect loans made by the bank, the bor- 
tower will only be permitted to draw 
down amounts needed to meet expenses 
as they are actually incurred in con- 
nection with the project. 

6. A competent technical commit- 
tee appointed by the bank must make 
a careful study of the merits of each 
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proposed loan, and the directors may 
not make the loan unless the committee 
has submitted a written report recom- 
mending it. 

7. The interest rate, other charges, 
and schedule of principal repayment 
must be “appropriate to the project” 
and the bank must pay due regard to 
the prospects of the borrower’s being 
in a position to meet its obligations 
under the loan. 

Bonds issued or guaranteed by the 
world bank must be registered with 
the Securities and Exchange Commis- 
sion under the Securities Acts. Public 
offering of the direct or guaranteed 
obligations of the bank could not be 
made until the registration provisions 
of the Securities Acts are fulfilled. 


Sd 4 ¢ 


At the outset it is expected that the 
demand on the bank will prevailingly 
be for dollar loans. It is likely there- 
fore that a special so-called ‘“‘pilot” 
issue may be floated to test the market 
for the bank’s securities. It is believed 
that there will not be any obstacles 
encountered in the flotation of the 
bank’s issues, at least up to the total 
American subscription of approxi- 
mately $3,750,000,000. 

The bank and the fund represent 
major strivings toward a more orderly 
and enlightened world economic pat- 
tern. They have now been given the 
breath of life, and are no longer mere 
paper agreements. Their performance 
will be watched with interest and hope 
by men of finance everywhere. 


DIRECTOR CLUTCHBILL 


(CONTINUED FROM PAGE 23) 


voice of authority. ‘“‘An officer will 
arrive there and call on you tomorrow 
morning.” : 

“By the seven-toed bobcats of 
Bushy Brook! We’re mixed in a 
robbery!’ howled Mr. Clutchbill, paw- 
ing three times to hook up. 


“So it was stolen . 
nodded John. 

“You didn’t know a cussed thing 
about it,” snapped Mr. Clutchbill. 
“T’ll run that old buzzard down, I[ tell 
you, if I have to hire every hound dog 
in the state.” 

““You mean every plane. I imagine 


. . | knew it,” 
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he’s just pulling in on the noon plane 
at Bermuda.” 

Mr. Clutchbill grabbed for the door 
knob. In three minutes he was at the 
railway depot. Running his head sud- 
denly through the ticket window he 
woke up the agent, Abner Hobart, 
with a single yelp. 

“Has a tall old man in a black hom- 
berg and foreign white mustache 
bought a ticket here in the last three 
days?” 

“Such a feller,” uttered Mr. Hobart 
in a relaxed voice, “came in here 
inquiring if you sent away a little 
package by express.” 

“Did you tell him?” 

Mr. Hobart nodded. 

“Of all the fools!’ howled the old 
director, plunging instantly for the 
bank. 


‘THE next morning there entered the 

Ferndale National an individual of 
5 feet, 5 inches, dressed in so sickly a 
gray he seemed to fade into the back- 
ground, but there was a limberness in 
his movements. 

Director Clutchbill opened the front 
office door. ‘From Boston?’ he 
asked in a bleak voice. 

Oily as a yearling panther, the 
individual glided noiselessly into the 
front office. 

““My name is Crowshaw,” he broke 
out in so deep and resonant a bass 
that Mr. Clutchbill started in sudden 
surprise. “You have the diamond 
thief?” 

“We have not. He learned we sent 
the diamond to Boston, and he im- 
mediately disappeared.” 

“It is a grave matter.” 

“Grave is a good word . . . we’ve 
buried $1,000, I suppose. How do 
you come by the news the diamond 
was snitched?” 
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“A batch of ancient jewelry has 
been stolen from an old manor house 
just over the line in Canada. They 
were heirlooms, large diamonds. There’s 
a reward of $5,000 for a starter.” 

“That’s a bright little prize. It 
would be a helpful patch on our $1,000 
loss.” 

“T’ll throw in fifty-fifty on the hunt. 
Got any idea where he is, now that 
you know he’s out of Canada?” 

Mr. Clutchbill’s hand strayed doubt- 
fully to his nose, then his fingers 
dropped to his goatee. Slowly he 
reached over and touched the detec- 
tive’s arm. 

“There is a chance, Mr. Crowshaw, 
a slim one, that he’s on the frontier 
hiding in. an old abandoned fort on the 
lake, waiting to slip over the line. 
He’ll have to steal a skiff and do it by 
water; it’s too hazardous by land on 
account of the immigration patrol.” 

Mr. Crowshaw rose lightly from his 
chair. 

“Eh, Mr. Crowshaw, you aren’t 
going to like this ghostly place. Are 
you prepared to face death?” 

“Every day, when $5,000 is in the 
pot.” 

“Very well, there’s a train in an 
hour,” said Mr. Clutchbill pulling out 
a drawer in Cashier John Atwood’s 
desk and gently withdrawing the 
bank’s .45 Colt’s. 


Three hours later the two men were 
treading an old.road crossing a 
mournful marshland: on the frontier. 
Mr. Crowshaw began staring behind 
him. 

“This is the mournfulest marshland 
I was ever on,” he admitted. “I can’t 
shake off the feeling the Hound of the 
Baskervilles is following us.” 

“T haven’t any doubt something is 
watching us,” nodded Mr. Clutchbill 
gravely. “Look there!” 

Alarmingly close above a swell in 
the marsh-bordered road appeared the 
dark gray stones forming the western 
rampart of the old fort. In a few 
moments they stood on the counter- 
scarp looking down on a decaying 
bridge crossing a moat. They inched 


- through the shadowy corridor of the 


sallyport. Suddenly a great interior 
parade or place d’armes spread its 
quadrangle chocked with shoulder- 
high weeds. Both men stepped up on 
a stone ledge and surveyed the ghostly 
scene. 

“What was that?” quickly jerked 
out the detective. 

“IT saw it, too,” whispered - Mr. 
Clutchbill with fixed eyes. 

A tremulous quiver had occurred 
along the weed tops far to the left 
beside the south wall. 

‘“‘There is some one here,” breathed 
Mr. Crowshaw with a catch in his voice. 
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‘“‘Hm’m, yeah, let me work around 
there and have a look in the south 
barracks.” 

““You’d better watch out,” uttered 
the detective taking out an automatic. 

Mr. Clutchbill got out his old 
Colt’s. ‘“‘There’s a lot of rooms in 
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there, some black ones. If you hear a 
shot, well, you’d better come.” 
Skirting the jungle of weeds the old 
director slipped over the threshold of 
the south barracks. A graceful curving 
stone stairway led up into mysterious 
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gloom. Mr. Clutchbill mounted it 
silently and stepped into the twilight 
of the south gun room. Ponderous 
stone arches spread their crescents 
overhead. With the old Colt’s in one 
hand he slunk along the great room. 
Black doorways began passing in 
review. He crept to one, suddenly 
struck a match and was about to peer 
within when a weird flapping started 
up. Twisting about, Mr. Clutchbill 
saw what looked like a ghost in full 
flight, but a ghost wearing an old 
black homberg and flying over the 
stone floor on a familiar pair of lath- 
like long legs. 

““Stop-p-p! Surrender! !’’ yelled Mr. 
Clutchbill. 

The flying septation put on an 
amazing burst of speed. Suddenly 
Mr. Clutchbill’s Colt’s went off with 
acrash. The bullet buzzed so busily 
in glancing hums around the ceiling 
that the old director stepped into a 
dark room for fear of getting side- 
swiped. In a moment, however, he 
was padding downstairs. In the open 
the quarry had thrown aside the 
banner of caution and was boldly 
galloping through the jungle of weeds 
like a four-horse mail coach. With a 
flip of black coat tail it vanished from 
sight in the opposite barracks. 

Working back to the sallyport Mr. 
Clutchbill found the detective glaring 
around like a tomcat with bared 
automatic. 

“Nothing went out here!’ he hissed. 

“It’s our man! I seen him plainly,” 
puffed Mr. Clutchbill. ‘“‘He’s holed 
again . . . over in the north barracks.” 

Suddenly a shot bit the air, and a 
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chip of rock flew off the walls behind 
them. Both Mr. Clutchbill and Mr. 
Crowshaw dove like a pair of frogs 
into the sallyport. 

“This ain’t going to do!” wheezed 
the detective. ‘“We can’t catch him 
in a week in this jungle of weeds and 
— of rooms.’ 

Clutchbill peered around the 
Pg of the sallyport. “You wait a 
minute! I’m going to set a trap. Can 


you guard this sallyport? I may be 


gone a long time.” 

“Go ahead,” nodded the detective 
grimly. “Look out you don’t get 
drilled.” 

It was almost an hour later that 
Mr. Clutchbill began hollering: ““Don’t 
shoot, don’t shoot. It’s me,” and then 
crept out of the weeds. 

Mr. Crowshaw examined him with 
a strange eye. “‘How’d you get back 
that way?” 

“T got a boat back at the town, and 
rowed around the fort. It’s tied 
beside the walls on the lake side. 
Now, you wait a minute.” Mr. Clutch- 
bill rested the old Colt’s beside the 
sallyport and sent a shot through a 
black window just above the entrance 
where he had seen Mr. Abu Jildah last 
disappear. The big bullet must have 
pulverized the interior, for something 
flashed out on a balcony, jumped to 
the east rampart and sprinted along 
its top like a squirrel. Suddenly it 
stopped in sudden surprise, then slid 
out of sight. 

*‘He’s seen the boat .. . he’s seen 
the boat!’ hissed the old director. 
“Come on, quick!” 

“But what’d you do that for? 
He'll get away in it!” 

“Hurry!” squalled Mr. Clutchbill 
jumping into the weeds. 


HEN the two men had crossed 

and mounted the eastern rampart 
a sight met the detective’s eye that 
caused him to gasp in alarm and 
line his automatic. 

“Drill the boat, he’s got your skiff. 
He’s getting away . . . he’s making for 
Canada!” 

*‘Wait a minute!”’ hissed Mr. Clutch- 
bill. 

Scarcely away from the fort a skiff 
was jerking for the international line. 
A lengthy man in a black homberg 
was pulling frantically on a pair of 
oars. Abruptly, though, an amazing 
thing happened. Just at the end of a 
stroke when Mr. Abu Jildah was well 
spread out the skiff stopped with an 
abrupt jolt that jammed the fugitive 
like an accordian into the bow. With 
catlike agility he clawed to his elbows 
only to witness a geyser of water 
spurting upward from a hole in the 
skiff’s bottom. Mr. Jildah clawed 
wildly for shore. Under the muzzles 
of two guns he jumped off at the fort, 
and a moment later the agile Mr. Crow- 
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shaw had:steel bracelets on him. 

“I rigged the skiff with a plug in 
her bottom and a line to it hitched 
around a submerged rock on shore,” 
explained Mr. Clutchbill later. 
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“T’ll see’-you get. your split of the 
$5,000,” declared Mr. Crowshaw gaily 
when they were aboard a returning 
Uae 


“It'll come in handy,” nodded Mr. 
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Clutchbill. ‘“‘Let’s see, our loss of 
$1,000 out of $2,500 is $1,500. All of 
us in the Ferndale National can go to 
a bankers’ convention as far off as 
Bermuda and live in the royal suite.” 


SERVICE FOR AGRICULTURE . 


(CONTINUED FROM PAGE 22) 


is the only agricultural organization in 
the United States that was able to do 
this, and it is of interest to note that 
these trailers have had the highest 
percentage of occupancy of any camp 
up to the present time. 

Considerable time and effort was 
spent working for an appropriation to 
continue the farm labor importation 
program. It is expected that the final 
contracts for 1946 will be consummated 
with Mexico shortly, which will enable 
our producers to increase this source of 
labor for the spring and summer vege- 
table harvest. Officials of the Office of 
Labor state that in Central Arizona 
there have been fewer Mexican Na- 
tionals disappear, fewer repatriations, 
less cost to the government for ad- 
ministration, and a higher percentage 
of usage of the imported workers than 
in any other area in the United States. 

Considerable effort has also been 
spent to perfect the organization of the 
Arizona Farm Bureau Federation and 
to assist in promoting it as the co- 
ordinating voice of Arizona’s agricul- 
ture for all of the member commodity 
organizations. . 

The American Farm Bureau Federa- 
tion, in the writer’s opinion, is the 
most powerful voice for agriculture 
in the nation’s capitol. Very little, if 
any, agricultural legislation will be 
enacted without having been originated 
by, or having the blessing of, the 
American Farm Bureau. We believe 
that since we are going to have to live 
under and with such legislation it 
behooves us to have a strong State 
Farm Bureau in order that Arizona 
may assist in formulating the National 
Federation’s policies. Therefore, we 
at the bank, particularly in the Agri- 
cultural and Live Stock Department, 
have devoted considerable time to this 
important Arizona organization. 

Most of our major, statewide agricul- 
tural and live stock organizations rec- 
ognize the assistance we have been 
able to give them. Frequently they 
have requested members of our staff 
to make trips to various points in the 
United States in their behalf. For 
example, in December the writer 
accompanied the Arizona delegation 
to the American Farm Bureau Federa- 
tion convention in Chicago, where the 
Arizona men sponsored and obtained 


passage of a resolution requesting the 
return of all Federal Public Domain 
lands, as well as all Forest Service 
lands not covered with saw timber to 
the various interested states. There 
is rarely a major policy adopted by any 
of our farm groups without their hav- 
ing first discussed it thoroughly with 
some member of our staff. 


5. Encourage farm ownership by 
operators. 

During today’s high land prices we 
are not recommending that our people 
purchase land, except in those in- 
stances where this can be accom- 
plished without their going deeply 
into debt. In such cases, where a 
buyer can make a substantial: cash 
payment and thus acquire a large per- 
centage of equity, we see no reason 


why our prime agricultural lands are 
still not a very good investment. 


6. Provide funds for capital investment. 


Some fifteen months ago we entered 
into a co-operative arrangement with 
the Equitable Life Assurance Society 
of the United States, whereby we 
would be able to make long-term land 
loans. -Although in operation for only 
a short period of time, we closed dur- 
ing the past calendar year and put on 
our books, seventy-one loans, aggre- 
gating $417,700. This compares to 
the Phoenix National Farm. Loan 
Association’s eighty-four loans, aggre- 
gating $538,300. This does not, how- 
ever, tell the whole story, as we have 
thirty-six loans in process which have 
been approved by Equitable, but not 
yet closed, aggregating an additional 








co 


SERVICE 


It has been a long time since we 
dared write an advertisement about 





They are earnest and wholesome and 





service. Of course, in a relative sense 
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we felt that to speak relatively about 
service would, in effect, dilute its 
meaning. But now we really are on 
the balf and our service is the good 
old pre-war standard. 


Our workmanship is tro better 
too. During the war it slipped a little 
but it is bouncing right back. Some 
materials still are not so good but they 
also appear to be improving and before 
long should be back to normal. Our 
machinery naturally has taken a beat- 
ing and some of it is operating on 
“borrowed time”, but the new stuff is 
beginning to trickle in and it certainly 
looks wonderful. 


Another thing that peps us up is the 
new crop of clean-cut youngsters who 
have just been added to our sales staff. 





we think you will like them just as 
much as we do. All but one of our 
veteran salesmen are back on the job, 
so for the first time in many years we 
will have full coverage in the field. 


So what more could we ask for? A 
good product to sell; a good gang to 
sell it; a top-notch group to produce 
it; tested methods and specialized 
machines to speed up the flow in five 
plants; and a far-flung market that 
needs and can use what we have to 
offer. We're out after business and we 
can deliver the goods. 
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$443,200 as compared to the forty-six 
pending loans of the NFLA aggre- 
gating $237,300. It would appear, 
then, that our 1945 volume will total 
$860,900, compared to $775,600 for 
this agency of the Federal Land Bank. 
This indicates what can be accom- 
plished by a private lending institution 
in competition with governmental 
agencies, and in a relatively short time. 


7. Offer free, impartial consultation 
service for the prospective purchasers of 
farms, ranches, live stock and/or agricul- 
tural commodities. 


It is only natural that many of our 
producers within the state, as well as 
prospective customers in other parts 
of the nation, should contact us be- 
fore buying or selling, inasmuch as we 
are the major agricultural financing 
organization in Arizona. We have at 
all times tried to keep ourselves in- 
formed on the values of our major 
commodities and lands, as well as on 
their availability and inherent advan- 
tages or disadvantages, in order to 
advise inquirers properly. While no 
records have been kept of the dollar 
volume involved on the deals so con- 
summated, we feel quite certain that 
they would aggregate several millions 
of dollars. Very few major transactions 
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are completed without our first having 
been consulted. This is just one more 
service that we extend in an effort to 
make our people Valley National Bank 
conscious. Obviously such volume 
would seem to indicate that a real estate 
and farm management department 
would prove profitable to us. However, 
the established real estate and farm 
management firms are so co-operative 
and friendly that we have decided 
against entering these fields com- 
petitively. 


8. Leadership in agricultural post-war 
planning. 


This phase of our activity is so inti- 
mately linked with the plans of indi- 
vidual operators, farm and live stock 
organizations, and the various govern- 
mental programs, that by virtue of our 
assisting in the solution of their 
attendant problems, we have, in effect, 
given material assistance towards a 
more realistic and prosperous post-war 
period. 

Our department is not too interested 
in the international problems, such as, 
“A bottle of milk on every doorstep 
in Tunisia,” nor are we too greatly 
concerned with broad national eco- 
nomic problems. We feel that if we 
can help our individual operators in- 
crease their efficiency to the point 
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where they will remain competitive, 
irrespective of prices, and that if each 
community in the country were to 
get itself in a similarly healthy posi- 
tion, then the post-war problem would 
literally take care of itself. To. that 
end we have advertised, talked, and 
recommended that our producers prac- 
tice approved soil conservation meth- 
ods, build silos, granaries, barns, 
mechanize, and develop other needed 
facilities, improve their live stock, and 
do any and everything to bring about 
increased operating efficiency. 

In order that all present and con- 
templated policies of this department 
may have the proper “grass roots” 
flavor, we have set up an Agricultural 
Advisory Committee composed of the 
State’s leading agricultural and live 
stock people to represent each of the 
important areas and commodities. 
This Advisory Committee meets with 
us periodically to discuss, criticize or 
suggest ways and means by which we 
can more adequately and realistically 
serve the requirements of Arizona 
agriculture. 


9. Co-ordinate and correlate the agri- 
cultural activities of the bank. 


At the present time, we have twenty- 
one banking offices located in all of 
the principal agricultural and mining 
districts in the state. In order to 
assure ourselves of a uniform program, 
we have prepared an Agricultural Loan 
Manual which is supplemented from 
time to time by bulletins on new 
governmental orders or changing con- 
ditions. Our field staff regularly visits 
and counsels with our branch managers 
and their customers. 

Perhaps even more important than 
our nine defined objectives is our policy 
of flexibility. Consistent with sound 
banking practice, we hold that any- 
thing that is good for, or needed by, 
our producers is likewise desirable for 
us. Agriculture’s complex, everchang- 
ing problems demand that our policies, 
programs and loaning activities adjust 
themselves easily and readily. It is 
only by our close co-operation with 
our producers and their problems, that 
we are able to accomplish this intelli- 
gently. We believe that much has 
been done along this line, and that the 
general producer is cognizant of our 
efforts in his behalf. This is evidenced 
by our everincreasing agricultural loan 
portfolio. The year end figures for 
1943, 1944 and 1945 are as follows: 
1943, $11,505,986.04; 1944, $13,624,- 
883.18; 1945, $16,037,291.62. 

This increase is in contrast to 
shrinking agricultural loans in most 
areas. It has been made in the face 
of aggressive competition by other 
financing companies, banks, and the 
production credit system. It would 
appear that we are on the right track, 
although much yet remains to be done. 
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Burroughs machines are used extensively 
by the Harris Trust and Savings Bank, 
Chicago—one of thousands of banks 
listed as satisfied Burroughs users. 


For more than fifty years, Burroughs has worked in close, 

continuous association with business men everywhere 

in helping them solve their figuring and accounting problems, 
The experience gained through this long association 

f y explains, in part, Burroughs’ recognized ability to analyze | 

~ 4 office procedures and requirements . . . to make practical, 
Burroughs carefully-thought-out recommendations . . . to select, 
Pee | 


install and apply the machines and methods that provide 


‘IN MACHINES maximum accuracy and efficiency at minimum expense. 
IN COUNSEL This experience, plus Burroughs’ continuing program of new 
J IN SERVICE machine developments to meet ever-changing business 


needs, is an important reason why you see Burroughs 
machines wherever you go. 


BURROUGHS ADDING MACHINE COMPANY - DETROIT 32, MICHIGAN 


FIGURING, ACCOUNTING, STATISTICAL AND CASH REGISTERING MACHINES « NATIONWIDE MAINTENANCE SERVICE » MACHINE SUPPLIES 





